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RATE SITUATION IN HOOSIERDOM 


INDIANA UNDERWRITERS’ WOES 








Both the Field Men and the Local 
Agents Have Something to 
Trouble Them 





Indianapolis, Ind., April 24.—(Special 
Correspondence.) —Said a prominent 
member of the Indiana State Board: 
“There are intimations in the insurance 
press that some of the union field men of 
the state have been recently kicking over 
the traces and that their companies would 
be requested by the Western Union to 
get them back in line, etc. A wrong im- 
pression has got out that some of the field 
men were not in sympathy with the rat- 
ing bureau and were in fact disposed to 
throw obstacles in its way. o show 
the absurdity of this, I will say that of 
two men named in this connection one 
expressed himself in favor of an inde- 
pendent bureau so long ago that his idea 
was looked on as too revolutionary to be 
considered. The other man introduced 
the motion that the state board withdraw 
from the rate-making function. The fact 
is that there isn’t a union field man in 
the state who does not stand ready to 
do everything possible to establish and 
support uniform rates. Every one of 
them would be glad to see every company 
subscribe to the Sellers bureau and to see 
the Dean schedule, or any other that the 
companies approve, universal in the 
state.” 

Charges Not Specific 

Just what the men did who have been 
criticised has never been stated clearly, 
but it is supposed the rumors concerning 
their attitude arose from their advocacy 
of the Roemler bill, introduced in the 
legislature and which proposed to turn 
over the making of rates to local agents. 
Any opinion they held with regard to this 
bill, however, did not spring from oppo- 
sition to the Sellers bureau or to the 
Dean or any other schedule, it is said, 
but was based solely on a desire to get 
something done that would bring unanim- 
ity and harmony among disturbed in- 
terests. The loyalty of these men to their 
companies or to the Western Union is not 
questioned. : 

Instructions to Field Men 

Since the meeting of the -Western 
Union at Philadelphia companies have 
communicated to their field men the defi- 
nite policy adopted as to Indiana. The 
instructions insisted on as to a special 
agent are: 

First—That he shall refrain from par- 
ticipating, through local agents or other- 
wise, in the work of the Indiana Asso- 
coation of Local Agents. 

Second—That he shall assist by words 
and deeds in making the Indiana Inspec- 
tion Bureau a success. 

Third—That he assist in making the 
State board an association for the correc- 
tion of bad practices on the part of local 
agents, and the maintenance of the rates 
recommended by the Indiana Inspection 
Bureau. 

Makeup of Rates Open to Agents 

As to makeup of rates, they are 
to be filed with the stamping secretary 
or where there is no such officer, with 
the secretary of the local board. The 
assured and agents of subscribing com- 
Panies shall have access to the makeup 
of the rate. It is hoped to get all agents 
to bear the expense of preparing the 
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ETNA INSURANCE COMPANY 


Of Hartford, Conn. 





CO GE, 2.6 cc cesvccccsveciaes $ 4,000,000.00 
PE dick nceodeanssopethusnaneé 15,950,843-64 
PPT eTT ETT eee ee 7,484,771.21 
Blot Berghe. . 2. nc cccscccccccccces 4,496,072.43 


Surplus to Policyholders .......... 8,466,072.43 
Losses Paid by A=tna in 88 Years, $108,748,826.97 


J. 5. GADEDEN. Sent De- KEELER & GALLAGHER 


L. O. KCHTS, Aott, Gon f Gen'l Agents Western Branch, Cincinnati, O. 














THE CONTINENTAL SELLS THE 
MOST SECURE FIRE INSURANCE 
OBTAINABLE. ITS NET SURPLUS 
($8,428,734) EXCLUSIVELY PRO- 
TECTING AMERICAN POLICY- 
HOLDERS IS LARGER THAN THAT 
OF ANY OTHER COMPARY. 


JANUARY 1, 1907 




















ASSETS. 

Bonds and Stocks...........s-sseeeees soccduenioas nonin . « -$18,605,255.00 
Real Hatate .......... -ioeeieans aancasernineseses pennenbaens 1, 190,000.00 
Loans on Bond and Mortgage....... TT TTT TT TTT obncencnnes oe 13,850.00 
Premiums in course of collection............++++. seesee eeeee 961,415.40 
Interest, Dividends and Rents accrued........... hetdinie aesee 103,973.57 
Cash on deposit and in OM1CO...........ceeeceececeseeccens -+ 1,156,106.46 
TOTAL ASSETS .........ceceecees ébekacananesne + oes es +$17,030,60043 

LIABILITIES. 
Reserve for unearned premiums on policies in force....... «++ §6,789,909.77 
Reserve for Losses in process of adjustment............... ee 385,318.81 
Reserve for Commissions, Taxes and all other claims........ 176,637.51 
Reserve for Contingencies... .......ccccccccccsscccccccceseces 250,000.00 
Cash Capital ........ juseseasaaten Sceevercsecesosesescosesss SEE 
De ROD pn bdcccccececsesecececss ensdesaceucneens 8,601,866.00 
Ee WEN ccccecescsessoes bionnseeeesbéeebenen 8,428,734.34 
$17,030,600.43 


THE CONTINENTAL FIRE INSURANCE CO. 


Continental Building Western Department 
46 Cedar Street, New York 280 La Salle Street, Chicago, Ill, 








D. W. C. SKILTON, President 
J. H. MITCHELL, Vice-President 


EDW. MILLIGAN, Vice-President 
Surplus to Policyholders, $3,274,792.98 


JOHN B. KNOX, Secretary 
THOMAS C. TEMPLE, Secretary 


Total Losses paid Over Fifty-Nine Million Dollars 


Cash Capital, Two Million Dollars 


Reinsurance Reserve, $3,628,964.15 
Reserve for Outstanding Losses, $415,048.50 
Reserve for all other Claims, $298,457.21 
Net Surplus, $1,274,792.90 


Total Assets, $7,617,262.76 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets CINCINNATI, OHIO 
LOVEJOY # SPEAR, Managers Ageneies in all cities and towns. 














NOW GOING BACK T0 ARKANSAS 


LOCAL AGENTS ARE REJOICING 








Companies Against Which Suits Were 
Filed Will Not Be Able to Return 
at Present 





Little Rock, Ark., April 24.—( Special.) 
—Fire companies are now arranging to re- 
enter the state, following the amendment 
to the antitrust law excepting insurance 
companies from its provisions. The Royal 
Exchange is already in and other com- 
panies are preparing the $20,000 indemni- 
fying bonds at their home offices. 

State Agent Thomas of the Phenix and 
Major Hard of the Continental are in the 
state appointing agents. As soon as the 
bill was amended general agents and local 
agents used the wires freely to try to 
make connections. Companies are writing 
to their old agents to ascertain whether 
they will represent them and are also 
investigating conditions to see whether 
business can be conducted profitably. 

Sults Will Bar Some Companies 

The suits filed against a number of com- 
panies charged with violating the anti- 
trust law in reinsuring business of local 
companies will prevent them from being 
licensed unless the legislature passes a bill 
relieving them of penalties aggregating 
$59,000,000. Some twenty-five different 
suits have been filed against state and 
nonstate companies. 

First suits for $3,000,000 each were 
brought against the Royal, Hanover, Cale- 
donian, Queen, London & Lancashire, 
Teutonia of Louisiana, North River and 
Westchester. Suits for $1,000,000 each 
were brought against the following Ar- 
kansas companies: Travelers, Continen- 
tal, National, and Adams & Boyle. Ad- 
ditional $3,000,000 suits have been filed 
against the Scottish Union, Orient, Fire 
Association and National of Connecticut. 
Additional $1,000,000 suits have been be- 
gun against the Trezevant & Cochran, 
Commonwealth of Texas, Seaboard of 
Texas and Franklin of West Virginia. 
Influence is being brought to bear to get 
relief and so far service has not been 
gotten on the outside companies. 

Jeff Davis Big Fight 

Senator Jeff Davis, whose pet measure 
was the insurance antitrust law, threatens 
to excommunicate all who voted to amend 
the law, and says he will send them to 
political oblivion. He appeared before 
the legislature and called on the “Old 
Guard” to stand firm. Petitions were 
circulated everywhere against the amend- 
ment, but they were not very widely 
signed. Davis’ wrath is like a volcano, 
and he is hurling his vicious anathemas 
at all who supported the measure. Allied 
with him were many of the local com- 
panies which have had fine picking; 
against him were most of the insurance 
agents, the solid business men and many 
of the common people, whom Davis calls 
the “Red Necks” and “Hill Billies.”’ 

Great Jollification Held 

When it became known that the bill had 
passed there was a jollification very simi- 
lar to that which would follow a victori- 
ous Democratic presidential election. 
There were bonfires, red light, cheering, 
parades and general merriment. 

Law Is Held Constitutional 


The legal firm of Campbell & Stevenson 
of Little Rock has prepared for the agency 
firm of R. W. Rightsell & Co. of Little 
Rock an opinion, in which they hold that 
the recently enacted Lee-Browning bill is 
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H. F. CORNELL GETS THE RASTERN 


TO BE MANAGING UNDERWRITER 








Atlantic City Company Secures Good 


Man in Old German of Free- 
port General Agent 





The Eastern Fire of Atlantic City, 
MN. J., has engaged H. F. Cornell of De- 
troit, Mich. as managing underwriter, 
with headquarters at the home office. 
The general agency at New York, under 
the management of John M. Whiton & 
Co., will not be disturbed. The policy 
of the company is conservative but 
progressive. It will be Mr. Cornell’s 
aim to make the company a desirable 
acquisition to any agency, being thor- 
oughly posted as regards agency require- 
ments, and he understands fully what 
an agent needs. Mr. Cornell’s record 
has been a phenomenal one, and he is 
to be congratulated, as also the company, 
as this alliance will prove highly grati- 
fying and profitable to both. 

Mr. Cornell is not afraid of work and 
always seeks a position that will enable 
him to show his mettle. His paper read 
before the Fire Underwriters Association 
of the Northwest in 1901, is indicative 
of that fact. 

The Eastern is quite well established 
in the east and will now enter the west, 
doing a general business. The company 
has a capital of $200,000, and its stock 
is largely owned by rich and influential 
men. 

Mr. Cornell was formerly general 
agent of the German of Freeport for 
the east, having headquarters in De- 
troit. Since its reinsurance, he has 
been with the Royal in Michigan. His 
work for the German displayed his 
many capabilities. 





WILL REINSURE THE INDEMNITY 





Norwich Union to Take Over Its Sub- 
sidiary Company, Which Will 
Leave the Field 





New York, April 24.—(Special.)—An- 
nouncement is made that the Indemnity 
Fire of this city, owned by the Norwich 


Union, will reinsure in the parent com- 
pany and retire on May 1. Manager 
Hare says agents will be fully protected 
as to expirations. Their commissions 
will be contined for indorsements, etc. 

The company operated only in the 
larger points. It was hard hit in San 
Francisco, but had the earthquake clause. 
Carey & Zimmerman have the sole 
agency at Cincinnati and L. E. Yager 
& Co. at Chicago, both of which offices 
are open for another company to take 
the business. 


The InA&emnity Fire was organized in 
1898 by tha Norwich Union interests, with 
$200,000 capital and $100,000 net surplus. 
J. Montgomery Hare, United States man- 
ager of the Norwich Union, has been its 
president from the start. A. F. Losee is 
vice-president and J. H. Burger and Wil- 
liam H. Hare, Jr., are the secretaries. It 
operated in about thirty-five states and 
territories and was handled by Norwich 
Union field men. Its original surplus grad- 
ually ran down to about $40,000 in 1901, but 
had grown again to $98,632 at the begin- 
ning of 1906. It had about $159,000 in- 
volved at San Francisco, after deducting 
reinsurance, which it settled at $123,158, 
its policies containing the earthquake 
clause. On January 1 it had total assets 
$473,201, reinsurance reserve $188,073, net 
surplus $15,076. Its premium income last 
year was $258,239. 





Pass Retaliatory Act 

The retaliatory act was passed by the 
Minnesota legislature, shorn of its drastic 
features. The section was cut out which 
provided that where a foreign state or 
country refused admission to a Minne- 
sota company, the companies of that state 
should be barred from Minnesota. The 
bill now imposes on foreign companies 
any tax which their states may impose on 
Minnesota companies over and above the 
Minnesota tax. 





The St. Louls Fire will enter Arkansas. 





TOLEDO AGENTS NOT INDICTED 





Grand Jury Investigates, but Prose- 
cutor Holds Evidence Not Suffi- 
cient to Warrant True Bills 





Toledo, Ohio, April 24.—(Special.)—In 
view of the reliable rumors afloat, and 
which were published in The Western Un- 
derwriter, to the effect that the Toledo 
business men were furnishing evidence to 
the prosecuting attorney under which in- 
dictments might be brought against the 
Toledo Fire Underwriters Association, and 
the fact that the grand jury has made its 
final report and been dismissed without 
indicting the Toledo board, has created 
great surprise in insurance circles, but 
your correspondent learns from inside au- 
thority that the evidence presented was 
not considered sufficient, inasmuch as the 
prosecutor had before him the decision 
rendered in his own court, Oct. 14, 1904, in 
the case of Holton & Clark vs. Toledo Fire 
Underwriters. This was a case wherein 
the plaintiff applied for an injunction pre- 
venting their expulsion from the board for 
violation of rules and agreement of the 
board. The court ruled that while this 
was not a legal body and that the “object 
of the combination is to maintain rates 
and to eliminate wholly competition in in- 
surance within the city of Toledo,” 
summing up the court stated: 
must leave these parties where it finds 
them. It is not to be inferred from this 
discussion that either plaintiffs or members 
of the defendant are violating any of the 
criminal laws of the state. The contrary 
is true. There is no statute forbidding 
these acts.” 

The well-informed agents in Toledo hold 
the decision above mentioned as practically 
a decision that the Valentine law, under 
which trust indictments are brought and 
which is one of the statutes, no doubt, 
referred to in the decision, did not apply 
to insurance because it was not a com- 
modity. 





NEWS FROM SAN _ FRANCISCO 





Action by Pacific Board on Rates 





Where Earthquake Clause Is 
Involved 
San Francisco, Cal., April 24.— 


(Special.)—H. P. Blanchard has been 
elected assistant secretary of the Firemans 
Fund, to succeed George H. Mendell, 
Jr., whose resignation has been accepted. 

On the anniversary of the San Fran- 
cisco fire over 200 suits against companies 
were filed. These are old snags where 
companies are resisting losses or seeking 
compromises. The claimants filed the 
suits within the year to protect them 
from being outlawed. This makes the 
total suits pending over 1,700. 

The Board of Fire Underwriters of 
the Pacific has at last adopted a reso- 
lution in connection with the earth- 
quake clause in policies as follows: 


Whereas, It is the sense of this meeting 
that the earthquake hazard is one not be- 
fore contemplated by this board, nor pro- 
vided for in the rates charged for insurance 
indemnity; and that loss or damage by fire 
occasioned by earthquake shock should 
properly be included among ‘“‘excepted per- 
ils’ in the terms and conditions of all fire 
insurance contracts, or the added hazard 
recognized in the premium consideration. 

Resolved, That, as between policy con- 
tracts specifically excepting liability for loss 
or damage by fire occasioned by earth- 
quake shock and policy contracts assuming 
that hazard, a difference in value exists 
which can be measured by the rate of 
premium charged, 

Resolved, That, within the jurisdiction of 
this board, the difference between these two 
forms of contracts be recognized and a 
differential rate established which will pre- 
serve their parity according to the hazard 
assumed. 


The Home F. & M. will enter the field 
again soon, but it is understood it will be 
under independent ownership and not al- 
lied with the Firemans Fund. It is paying 
return premiums on canceled policies as 
rapidly as possible. 

The California Fire has brought suit 
against the stockholders of the Atlanta- 
Birmingham, now in the hands of a re- 
ceiver, which the California had reinsured 
on certain San Francisco policies before the 
conflagration, and which it was preparing 
to reinsure entirely after the conflagration, 
when the receivership prevented. Suit is 
begun against the stockholders under the 
California law, holding each stockholder in- 
dividually and personally liable for his pro- 
portion of its debts. 





The National of Allegheny will operate 
in Kentucky. It is to be under the jurisdic- 
tion of General Agent G. H. Scott of Chi. 


D. J. Sweeney, secretary of the United 
Firemens, becomes vice-president, and H. 
S. Knabe, stant secretary, has been 
appointed secretary. 





The WESTERN RESERVE 
INSURANCE COMPANY 


of CLEVELAND, OHIO 


MARS E. WAGAR, President R. E. GOOCH, Secretary 
STATEMENT JAN. 5, 1907 


CAPITAL - - . - + $200,000.00 

REINSURANCE RESER - ’ 

NET SURPLUS : = + & 125,375.53 
ASSETS - = = + = $453,953.06 


A. P. ROSS, Special Agent, 505 Park Building, 


CLEVELAND, 0. 














=< Ohio German Fire 


Insurance Company of Toledo 


Stock Company. Capital Stock $200,000 


NO LOSSES IN SAN FRANCISCO 


M. DONNELLY 
President 


F. D. PRENTICE 
Secretary and Treasurer 














The Old Reliable! An American Company Founded in 1792! 
Lowes paid since organization to January 1, 1907, $130,978,798.691 


Instranee Gompany of North America 


OF THE CITY OF PHILADELPHIA, PA. 








STATEMENT OF CONDITION, JANUARY 1, 1907 


Total Assets = - - : - -  $10,749,399-53 
Total Liabilities except Capital - - 6,706,405.07 
Policy-Holders’ Surplus - - - $4,042,994.46 
Total Income from all sources in 1906 - $8,062,185.25 


Losses Paid in San Francisco in 1906, less reinsurance $3,260,218.85 
Losses Paid in San Francisco and elsewhere in 1906 $7,204,292.25 





The “Old North America,” with a Policy-Holders’ Surplus of over $4,000,- 
ooo, continues to offer to the i i iblic Indemnity against Loss or 
Damage by Fire of unquestionable reliability. 





Western Department, Erie, Pa. Established in 1864 
J. PF. DOWNING, Gen’! Agt., W. N. JOHNSON and B. L. WEST, Ass’t Gen’l Agts. 














CONFLAGRATION PROOF 


Liverpool & London & Globe 
Unsurance Company 


LOSSES PAID IN THE UNITED STATES OVER 


ONE HUNDRED MILLION DOLLARS 


LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $12,335,961.46 
UNITED STATES NET SURPLUS, 4,623,651.46 


New York Office, 45 William St. Northwestern Department: 
J. M. DE CAMP, General Agent 205 La Salle Street, - CHICAG® 


Ohio, Indiana, Kentucky, Tennesseé, Arkansas, WILLIAM 8S. WARREN, Resident » 
West Virginia at Cincinnati. Geo. H. Moore, John V. Thomas, ty 


OHIO FARMERS INSURANCE COMPANY 


LEROY, OHIO 
Fire, Lightning and Tornade Indemnity 















Reservefor Reinsurance - - $1,201,432,15 
Reserve for Losses - ~ - 36,540. 
Reserve for Contingencies - - 100,000.00 
Net Cash Surplus - - - 505,037.56 
Total Assets - - -  $1,933,010.21 


JAS. C. JOHNSON, President 
M. L, BENHAM, Secretary 
ORGANIZED IM 1848 


Losses Paid More Than $13,000,000.00 
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Mystery of the Missing 
Higley Habiliments 





There was weird excitement in Hins- 
dale, one of the beautiful suburbs of Chi- 
cago, the other day, when Manager C. 
W. Higley of the Hanover wired from 
New York that his entire elaborate 
wardrobe had been stolen from the Astor 
House. He ordered his last year’s reg- 
imentals sent by wireless. But the last 
year’s equipment hung out in the Higley 
back yard to air and for the eyes of 
admiring neighbors to feast upon had 
also been taken by an envious one. So 
Mr. Higley was in New York after 6 
p. m. in a business suit, and the family 
tree drooped in humiliation. Mr. Higley 
prior to going to the Western Union 
meeting in Philadelphia had ordered 
some exquisite creations from Paris. In 
New York he was to dazzle the Gotham- 
ites with new garniture every two hours. 
When he first discovered his loss, his 
friends concluded that some one from the 
hostile nonunion camp, a wolf as it were, 
wanted to parade in lamb’s clothing. It 


was hinted that Manager McDonald of: 


the Connecticut desired to impress the 
“members of his congregation on Whit- 
sunday, and an attempt was made to con- 
nect the missing apparel with Mr. Mc- 
Donald’s ambition. It is still believed 
the Parisian caparison will eventually ap- 
pear on a nonunion man. 

The Hinsdale loss was a_ horrifying 
coincidence. ‘ “ 

* 


It was most mystifying, because Hins- 
dale is a strictly church-going town. Of 
course, the older inhabitants have em- 
phatically resented Mr. Higley’s appear- 
ance as a maker of styles, because that 
prerogative had for years belonged to 
T. W. Eustis. There was talk of ma- 
lice on part of Mr. Eustis at first. The 
Higley costumes and lingerie hanging out 
on the line, while worn last year, could 
easily be used to establish proper styles 
for two years. After the Eustis clew had 
been found futile, it was learned that 
F. H. McElbone had gone to San Fran- 
cisco, and knowing his desire to take 
well with the world of fashion on the 
coast, it was suspected that he could give 
some information about the missing garb. 
Then, too, W. L. King, president of the 
Fire Underwriters Association of the 
Northwest, had been studying the proper 
canonicals to be worn at the annual meet- 
ing and had been investigating the Hig- 
ley tailoring. H. Phillips, Indiana 
state agent of the Hanover, who had 
been occupying the Higley house for 
some time was reported to be in Kokomo 
with seven trunks of elegant trappings, 
and all Hoosierdom was agog. The most 
logical conclusion reached by the Hins- 
dale police and public works department 
was that T. R. Weddell of the Record- 
Herald was the criminal. Mr. Weddell 
since moving to Hinsdale, has attempted 
to leap into society, but has been barred 
out because his dress coat was two 
inches short in the tail. As Mr. Weddell 
was in New York at the time of the 
disappearance of the Higley vesture and 
as the raiment on the Higley line in 
Hinsdale flew from its moorings the same 
day, the finger of suspicion was on Wed- 
dell. It was known that in New York he 
was cutting a gay figure on Fifth ave- 
nue, and was hobnobbing with the Van- 
derbilts, Stuyvesants and Astors. He 
had announced a series of social func- 
tions at Hinsdale on his return and had 
employed a valet to devote all his time 
to the Weddell wardrobe. 

* * x 


Just when the arm of the law was 
ready to assert itself at the Weddell pal- 
ace, the Higley investment from stom- 
acher to spatterdashes was found in the 
rear court of J. F. Joseph’s mansion, a 
block and more away. Mr. Joseph’s sec- 
retary issued the following statement: 

“That the missing Higley costumes are 
found in Mr. Joseph’s yard implies noth- 
ing. Mr. Joseph fixes his own styles, and 
has long been regarded as a paragon in 
this respect. As a matter of fact Mr. 
Joseph told his man to buy some cast-off 
clothes to rig up a scarecrow to frighten 
owls away from the cabbage patch. We 





supposed from the appearance of these 
togs that Mr. Joseph’s man had gotten 
a supply. Perhaps the wind blew them 
here, but at any rate, the attempt to 
cast aspersions on Mr. Joseph’s artistic 
taste is cowardly. I would say that Mr. 
Joseph was offered an office in one of 
the church clubs out here, which is a 
guaranty of his standing and probity. 
Let me say that Mr. Joseph is satisfied 
with nothing less than the vintage of 
1907.” 

Mr. Higley is now running down a 
fresh clew which may involve Assistant 
Manager Hubbard of the Hanover, who 
has recently purchased a villa in Hins- 
dale. Mr. Higley now appears in a cream 
white overcoat, which he has rented for 
a month from a duke sojourning in 
America. 





ISSUE ARISES ON COMMISSIONS 





Interesting Question Involving the Cul- 
ver-Harper Company at Superior 
and Its Duluth Offshoot 





Complications have arisen over the 
Culver-Harper Company agency at Su- 
perior, Wis., which represents union com- 
panies, following the establishment of the 
Harper-Shields Company at Duluth, 
which represents the Globe & Rutgers. 
Mr. Shields of the Culver-Harper Com- 
pany handles the line of the Hines Lum- 
ber Company, which has had its home 
office at Ashland, Wis. It has moved to 
Duluth and hence policies would have to 
be signed by a resident agent. Mr. Har- 
per has moved to Duluth and formed the 
new agency, for the purpose, it is said, 
of handling the Hines line. 

The companies in the Culver-Harper 
Company agency now claim it must go 
on a 15 percent basis, as they allege the 
Superior and Duluth agencies are con- 
trolled by practically the same interests. 

The governing committee of the union 
has had a similar case up before, the 
most notable being the Cobb agencies at 
Muncie, Ind., and Indianapolis, where it 
was held that if a man had a union 
agency in one place and was interested 
in a mixed agency elsewhere, he must 
be on a I5 percent basis. 





Royal’s Eastern Department Changes 

A. S. Hosford, in charge of the loss 
department in the eastern office of the 
Royal, has been appointed assistant man- 
ager. He will continue in charge of the 
loss department and will be associated 
with the present assistant manager, F. W. 
Day. M. S. Lewis, local secretary of the 
Royal in New York, is appointed second 
assistant manager, and C. R. Pitcher, for- 
merly special agent in the western New 
York, becomes local secretary, beginning 
May 1. All the agents in New York, 
New Jersey, Pennsylvania, Maryland, 
Delaware, West Virginia and the Dis- 
trict of Columbia will report to New 
York. The company will move into its 
new building on William street. 





Features of Tennessee Laws 

There is considerable criticism among 
underwriters of the fire marshal law en- 
acted at the recent session of the Ten- 
nessee legislature. According to the pro- 
visions of the law the sheriffs of the 
various counties are depended upon to 
investigate fires, and for this reason it 
is not believed that the measure will 
prove effective. There is some criticism 
also of the new Tennessee law allowing 
companies not entered to inspect risks 
and adjust losses. It is argued that this 
law is not fair to such companies as pay 
taxes. It is contended that these com- 
panies have a right to protection. 





James U. Taintor, formerly secretary of 
the Orient, died in Hartford a few days 


ago. 

The bill incorporating the Manufactur- 
ers Fire & Marine of Hartford passed 
the Connecticut senate and now goes to 
the governor. The authorized capital is 
$2,000,000. The participating policyhold- 
ers will be entitled to one-third of the 
directors. Dividends from the partici- 
—s department cannot exceed 12 per- 
cent. 





AS VIEWED FROM CHICAGO 


INTERESTING DECISION i8 MADE 


A case of interest was recently reached 
in the municipal courts of Chicago, in- 
volving the placing of the business by 
a broker. Robt. G. Tennant placed some 
policies for Crosby & Meyers of Chi- 
cago. Mr. Tennant placed the order with 
E. S. Hooker & Co. Hooker & Co. 
sent to Naghten & Co. for policies, se- 
curing the Ben Franklin, and Svea, the 
premiums being charged in the open ac- 
count with Hooker & Co. The assured 
paid Tennant the premium, and he in 
turn paid Hooker. Hooker, however, 
failed to remit to Naghten & Co., and 
Naghten & Co. attempted to cancel for 
nonpayment of premium. A test case 
was made involving the Ben Franklin, 
and Judge Foster decided that if the 
policies were canceled they must be on a 
pro rata basis, the assured being paid the 
full return premium. 

This question has come up frequently 
where brokers secure policies and fail to 
remit to the agent. 


++ ++ 
RELIEF RULE AS AMENDED 


The fight to hold business against out- 
side competition is now on, and the re- 
lief rule is being tried out again. The 
full text of the relief rule, with the 
amendments adopted at the union meeting 
is as follows, amendments being itali- 
cized: 

“In cases where but one union com- 
pany is interested, in a renewal of a 
risk already on its books, the manager 
or officer of such company desiring re- 
lief shall make application in writing to 
the governing committee, and in the 
interim may, if necessary, hold the 
risk covered; and if the committee be 
satisfied that such risk has been or is 
about to be lost by the competition 
complained of, it is empowered to 
authorize a competing rate at once, 
or to suspend the rates and forms 
thereon, and shall immediately promul- 
gate its action to the union. : 

In cases where two or more union 
companies are interested, each member 
so interested shall join in the written 
application to the governing committee, 
and be entitled to relief in the manner 
and under the conditions as above pro- 
vided. 

If the agent of a member shall secure 
information that a risk is being nego- 
tiated for nonaffiliating companies at 
an incorrect rate or improper form, he 
shall be permitted to write the risk 
at such a rate as is necessary, first off- 
ering it to all companies that have car- 
ried it during the previous term. The 
agent shall immediately furnish his com- 
pany with all the evidence pertaining to 
the matter, which must include the 
names of all the companies that car- 
ried the risk during the preceding term, 
the names of the companies in which he 
has now placed it, as well as the names 
of the nonafiliating companies offered 
to the assured. This information shall 
at once be placed before the governing 
committee by the interested member, and 
if the evidence produced shall satisfy the 
governing committee of the necessity for 
the action taken, it shall approve the 
same. 

“If the governing committee shall 
find at the time, or during the term of 
the policies, that the action taken was 





not justified, each member interested 
shall require his agent to cancel all 
policies written at incorrect rate or 


improper form, and remain off the risk 
for a period of fifteen months.” 


+ ++ 
SOME VITALITY IN THEM 


Field men see the progress of the 
Michigan Commercial and its strides in 
the business and believe it is destined 
to become one of the big factors in 
underwriting. It is popular with agents 
and is increasing its premiums right 
along. It is one of the chief exponents 
of nonunion principles, but at the same 
time lives up to good practices. Its 
reinsurance facilities aid it in a marked 





way. The Old Colony people no doubt 
saw the possibilities of being aligned 
with a company of the Michigan Com- 
mercial’s type in the west when it ap- 
pointed Secretary A. D. Baker as its 
western general agent. 

The National Union is another com- 
pany that is expanding in the field. 

+t ++ 


ACTIVITY OF EASTERN BROKERS 

Western local agents have been noticing 
of late the activity of eastern brokers in 
capturing large lines, especially of cor- 
porations which have property in a num- 
ber of cities. These brokers work on the 
head officers of the corporations, endeav- 
oring to show them that they can handle 
their insurance in one office and can save 
them money. The plan is to place part 
of the line at cut rates in foreign or sur- 
plus line companies. 

+ ++ 
MOVING PICTURE HAZARD 


The Ohio Inspection Bureau has issued 
a pamphlet calling attention to the in- 
creasing number of fires from moving 
picture machines. The records of the bu- 
reau show that in Ohio during the last 
six months ending Dec. 31, there were 
fires from these machines in seventy-five 
different towns. In West Virginia during 
the same period there were fires in four- 
teen different towns. 

Underwriters are giving more attention 
to this hazard. As these machines are 
increasing in number, they are a danger 
to almost every theater and public hall 
unknown before. 


+ ++ 
SOME LOCAL EVENTS 


R. Moodey Critchell returns to Chicago 
and joins Frank A. McElroy in the firm of 
Critchell & McElroy, who have opened a 
brokerage office at 107 Washington street. 
Mr. McElroy has been with the Phenix 
for some years. 

M. W. Fugit & Co. of Chicago, get 
the Commonwealth of Iowa for surplus 
lines in the west outside of Iowa. 

The western department of the Fire As- 
sociation has all its fieldmen in this week. 
President Irvin and General Agent Morton 
are present from the home office. 

Ludwig Wemhoener of E. T. Marshall 
& Co. of Chicago sailed for Europe on 
the Kronprinz Wilhelm this week for a 
two months’ trip. 

Manager Wickes of the Pennsylvania 
Casualty has appointed F. A. Early as the 
general agent for plate glass business in 

hicago. 





How Failed Companies Will Pay 

It is stated that the German of Free- 
port will soon pay a dividend of 15 
percent. The receiver is rapidly clear- 
ing up the San Francisco claims, and it 
is stated that the company will pay 
out about 35 percent finally to creditors. 
The receiver of the Traders seems to 
think he will be able to pay out finally 
about 72 percent, and he may decide 
to declare a preliminary dividend in a 
month or so. Some say the Traders 
will pay 80 percent. 





MISCELLANEOUS NOTES 


Secretary Piper of the Rhode Island Fire 
has been on a western trip. Mastin, Dren- 
non, Schafer Company get the agency at 
Kansas City and Loyal Durand at Mil- 
waukee. 

Governor Johnson of Minnesota vetoed the 
bill to permit the publication of insurance 
company statements in insurance papers 
under certain conditions as a compliance 
with the law requiring publication. 

Giving as a reason that the field is too 
remote for handling the business at a mini- 
mum expense, the Calumet has decided to 
retire from Texas. The intimation is given 
that as the company increases in size it 
will probably reenter the state. 

Governor Woodruff of Connecticut has 
signed the resolution authorizing the Se- 
surity of New Haven to establish a guar- 
antee fund not exceeding $500,000. The 
fund may be created whenever it is de- 
sirable to strengthen the capital of the 
company. It is stipulated that the fund 
shall at no time be dissolved, unless the 
other resources of the company are ade- 
quate to meet all outstanding Habilities. 





FEDERAL LLOYDS 
159 La Salle 8t., Chicago. 
Cash Assets December Sist, 1906, 
$167,011.44, 


Unlimited Liability of Underwriters 
SURPLUS LINES TARIFF RATES 
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and ladder, chemical engine and hose wa- Hartford—E. H. Smith, Newburg; M. A. 
OHI0 AND WEST VIRGINIA gon, made by the Seagrave Company of | “4°. a: 2 Mebonald, Chester.” 
a Columbus, Ohio, has been installed. This | burg; W._S. Foose, Wheeling; W. W. 
worthy improvement can be credited to | Jackson, Parkersburg; F. G. Musgrave, 


LORAIN COUNTY MEN INDICTED 





Agents Will Put up a Fight—May 
Make the Prosecutor Uncomfort- 
able for His Action 





The twenty-three members of the Lo- 
rain County Association of Local Fire 
Insurance Agents who were indicted last 
week have been served with notice, 
and all of them furnished bond them- 
selves. A day or two later they met 
and made plans to fight the suits. The 
agents say that before the organiza- 
tion was formed, they asked Prosecutor 
Stevens if it would be legal, and that 
the first they heard from him was when 
they were served with indictments. This 
is rather strange on the face of it, 
and may place that official in a pecu- 
liar position. The agents placed under 
indictment are as follows: M. O. Bo- 
vee, N. F. Kelling, C. C. Lord, C. L. 
Morse, R. W. Pomroy, Frank A. Smith, 
William Smith and George H. Lewis of 
Elyria; A. E. Robinson, C. S. Vorwerk, 
T. G. Chapman, Howard Beecham, 
Harry W. Veon, George L. Buell, P. J. 
Robinson, Almeron Crandall, S. H. Wil- 
liams, F. W. Mcllvaine, W. N. Little, 
A. H. Babcock and The A. H. Babcock 
Company, Lorain; J. B. Parker and 
H. N. Steele, North Amherst. 





News from West Virginia 


A special engineer, who was delegated 
to investigate Wheeling conditions, says 
the situation is alarming. The pumping 
plant is in bad condition, the water and 
steam cylinders are cracked, the fire de- 
partment reserve is deficient and there is 
a well defined conflagration hazard. 

The Glens Falls has pulled out of the 
congested district of Wheeling. 

The following fire companies have been 
licensed in West Virginia: Firemans 
Fund; North State Fire of Greensboro, N. 
C.; Citizens Fire, Charles Town, W. Va. 

The Fire Prevention Bureau has a corps 
of its engineers at work on a survey of 
Wheeling, W. Va. It is given out that its 
report will be exhaustive and full. It is 
anxiously awaited by the insurance people 
as well as the city’s officials, as it will 
follow reports by the national board, the 
neues bureau and the individual com- 
panies. 

The West Virginia Inspection Bureau has 
just issued new rules and advisory tariffs 
for Salem, W. Va., effective April 20, and 
also prepared a new fire map, as this ter- 
ritory is not covered by the Sanborn Map 


Company. The rates show a 25 percent 
increase. 
The Royal Exchange has arranged to 


enter West Virginia. Alexander & Alex- 
ander get the agency at Clarksburg. 





Latimer Makes a Change 

Dana E. Latimer of Cleveland, for the 
past four years Ohio special agent of 
the Scottish Union & National, has re- 
signed to accept a similar position with 
the German of Wheeling. The resigna- 
tion will take effect about the middle of 
May. It is probable that a little later on 
Mr. Latimer will have supervision of a 
still larger territory. Before going with 
the Scottish Union, Mr. Latimer spent 
four or five years as special agent of the 
German of Pittsburg. He is an able field 
man and stands high among the members 
of the fraternity. 





Higgins Takes Field Position 

J. H. Higgins, outside man for B. C. 
Coleman, the Dayton, Ohio, local agent, 
has been appointed special agent of the 
American Central, Mercantile and Sun 
of New Orleans by State Agent Speed. 
Mr. Higgins has first-class material in 
him. For the last few weeks he has been 
traveling in Ohio for the Western Un- 
derwriter Company. 





Improvements at Marysville 

The fire department and general fire 
protection of Marysville, Ohio, have re- 
ceived a general overhauling, which 
places its fire-fighting facilities among the 
best in the state of towns of that size. 
The department headquarters has been 
greatly remodeled, two extra men put 
in charge and a triple combination hook 





the efforts of E. F. Sawyer, the well- 
known agent of that city. 





Will Have Ohio Special 
The Williamsburg City will appoint a 
field man for Ohio, who will be under the 
jurisdiction of the home office. 





Conditions at Paulding 
Conditions in the insurance lines at 
Paulding, Ohio, are regarded as fairly 
satisfactory by the local agents, a fair 
volume of business is being secured and 
there is but little complaint of cut rates 
or other improper practices. 





REPORT OF FIRE CHIEF LAUER 





Several Recommendations Made for 
Betterment of Columbus Protec- 
tion—Causes of Fires Given 





In his annual report Fire Chief Lauer 
of Columbus, makes the following recom- 
mendations: That the water supply for 
fire purposes in the congested districts 
be increased; all overhead wires should 
be placed under ground; new engine 
houses should be erected at the corner 
of Fourth and Chestnut streets and near 
the corner of Fifth and Main streets; new 
engine house should be built on the hill- 
top as soon as more adequate water and 
hydrant distribution is made; purchase 
twenty horses to take the place of those 
disabled; 4,000 feet of 2%-inch hose; the 
appointment of an additional fire chief, 
an additional operator and two fire war- 
dens. 

Superintendent Allensworth of the fire 
alarm telegraph system recommends. the 
installation of an engine house register 
and thirty new boxes and the extension 
of the underground cable system in all 
directions. 

The total number of fires reported for 
the year was 584, with a loss of $171,- 
232.72. Ashes caused 8 fires; children 
and matches, 15; cigarettes, I; cigars, 7; 
electric light wires, 29; fireworks, 11; 
gasoline explosions, 39; incendiary, 11; 
lamp explosions, 16; matches, 28; mice 
and matches, 2; rubbish, 40; spontaneous 
combustions, 15; sparks, 41. 





Firebug Goes to the Pen 

Jack Page, the old man who has kept 
the fire marshal informed of movements 
of the gang of firebugs in Williams 
county in the past, was sentenced to two 
years in the penitentiary on one of the 
old indictments standing against him. He 
confessed to the court and it is said gave 
information that will probably land a 
number of others in prison. 





West Virginia Agency Appointments 


4Etna—L. M. Albright and 8S. J. Gibson, 
Kingwood; J. J. MeKone Jr., Tunnelton. 

Jefferson—J. R. Nadenbousch, Martins- 
burg; J. H. Davis, Clarksburg. 

Delaware, Pa.—D. K. Reed, Clarksburg; 
W. 8S. Black, Fairmont; 
Thornburg, Huntington; 
ance Agency, 


Thompson & 
Citizens’ Insur- 

Parkersburg; G. B. Car- 
penter, Ridgeley; Ralph Whitehead, 
Wheeling. 


Ger. Alliance—W. A. Edwards, Weston. 
Citizens, W. Va.—J. H. Knapp, Parkers- 


burg. 

Ger. Amer.—W. M. Meighen, Mounds- 
ville; Wm. F. Graebe and Ollie Reed, 
Wheeling. 


Fidelity—J. R. Nadenbousch and C. V. 
Pownall, Martinsburg. 
ixie—G. W. Farmer, Capon Springs. 


Continental—D. J. Gibson. Kingwood; 
B. E. Talbert, Berkley; Wylie Irwin, 
Wheeling. 


City of N. Y.—J. M. Null and 8S. Myers, 
New Martinsville; Cole & Davis, Grafton. 

Amer. Cent.—M. B. Sprigg and A. L. 
Urback, Weston. 

Allemannia—G. F. and E. J. Whitmore, 


Martinsburg. 

State of Pa—J. H. Fandree, Charles- 
ton. 

Home, W. Va.—U. I. Jenkins, Buck- 
hannon 


Home, N. Y.—D. J. Gibson, Kin 
Hanover—U. I. Jenkins, Buekhannon. 
Granite State—T. A. Hartley and 8S. B. 
Thompson, Spencer; J. Nadenbousch 
and C. Pownall, Martinsburg. 
Globe & Rutgers—M. A. Lowe, Athens; 


J. rs McMorrow, Sutton; J. E. Overton, 
Cairo. 
Glens Falls—G. W. Farmer, Capon 


Springs; Cole & Davis, Grafton. 








Point Pleasant. 


NEW POLICY HAS BEEN ADOPTED 








Chio Underwriters Mutual Fire Decides 
to Confine Its Operations to Ohio 
—Cuts Out Brokerage 





Since Secretary F. H. Ellsworth took 
charge of the Ohio Underwriters Mutual 
Fire.of Columbus, Ohio, it has canceled 
all its business in Minnesota and Iowa, 
retiring from those states. It will con- 
fine its operations to Ohio only. It will 
accept no more business from brokers. 
Since Jan. 1 it has made $5,656 in losses. 
It has $885 unadjusted losses not due, 
and one reported which is estimated at 
$750. It owes no other obligations. It 
has canceled the undesirable business on 
its books. It hopes to pay a 20 percent 
dividend next year. 





Sues for Loss and Damages 

Nathan Berman, arrested in Cleveland 
some time ago on the charge of arson 
and later in Cincinnati on the same charge, 
having been acquitted on both, has 
brought suit against the Hamilton Fire, 
the Firemens, National and North- 
ern to recover insurance on _ his 
store in Cleveland, which was damaged 
by the fire in question. In addition he 
asks damages of $10,000 for each arrest, 
making $25,030 in all. The companies 
had followed Berman’s record and the 
cases were based upon what they regarded 
as good evidence. These suits will open 
the way to bring in all the evidence in 
their possession. 





OHIO NOTES 


J. Harley Moore & Co. have opened a 
fire insurance agency at Piqua. 

Cc. A. Bissell of Antwerp, O., has pur- 
chased the Lacy Bros.’ agency. 

A. T. Romig & Son have purchased the 
eon Johnston agency at Urichsville, 

oO. 


At New Philadelphia, Ohio, William 
Kuenzli has purchased a one-half interest 
in the J. C. Kelly agency. 


At Coshocton, O., C. A. Lamberson has 
taken C. R. Herbig as partner, under the 
firm name of Lamberson & Herbig. 

At Ashland, O., the L. & L. & G. has 
transferred from the MHolben agency, 
mixed, to the Arnold agency, union. 


The Home has transferred from John 
I. Beelman to E. K. Trauger at Plymouth, 
Ohio, leaving the Beelman office nonunion. 

At Columbus Grove, O., the H. 58. 
Close agency becomes nonunion by the 
transfer of the National of Hartford to C. 

Rimer. 

John C. Madden of Continental, Ohio, 
who has a nonunion agency, has bought 
out Charles Varner’s union agency, and is 
unionizing. 


The Crowell Publishing Company and 
the Springfield Metal Casket Company are 
equipping with automatic sprinklers at 
Springfield. 

At Junction City, Ohio, the German- 
American and Home, which have been in 
J. M. Clark’s agency, have licensed W. 
S. Edmund as agent. 

The Ohio Retail Druggists Mutual of 
Springfield has had but $19.40 losses in 
the two years it has been doing business. 
W. H. Cook, secretary of the state gro- 
cers’ association, is secretary. 


Special Agent Schupp of the North 
River has recently appointed the follow- 
ing agents in Ohio: Byron F. Grover, Fre- 
mont; Stevenson & Kennedy, Marysville; 
Charles P. Wickham Jr., Norwalk. 

Cc. F. Donart of Paulding, Ohio, has 
purchased an interest in the local in- 
surance agency of his brother, O. W. 
Donart, at that place, and will have 
charge of the soliciting department of the 
agency. 

Thomas Costillo & Son have engaged in 
the fire business at Springfield with office 
in the new Zimmerman building. J. W. 
Crain has also started a new agency at 
Springfield with office in the Bushnell 
building. 


Complaint is made that agents at St. 
Marys, Ohio, have issued three-year poli- 
cies on the recently completed brick wool 
warehouse of the St. Marys Woolen 
Manufacturing Company, and cooperation 
is being solicited for annual contracts. 

Fire which started underneath four tanks 
of oxygen in_the surgical supply house of 
the H. H. Hessler Company, Cleveland, 
was discovered in time to prevent much 
loss. It is said that enough gas was in 
the tanks to wreck the big building in 





which the store is located. 
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OF DAYTON, 0. 





CHAS. VAN AUSDAL 
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GERMAN FIRE 


Insurance Company 
of WHEELING, W. Va. 


Cash Capital, . . . $200,000.00 
Net Surplus, . . . 229,349.55 


WM. F. SrIeel President _ 
ANTON MANN, Vice-Pres’t 
F. RIESTER, Secretary 
WM. GOERING, Ass’t 
8. W. RICE, Sup’t of Agencies 
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Companies of Cincinnati, 0. 
Statement Jan. 1, 1907. 
Cash DE. ics biiggemeobonsesse ese $250,000.00 
for i .. 218,596.60 
Other Liabilities 1,805. 
Net Surplus....... ,702.94 
Total Assets......... +--+ +++ eeeee+0$712,105.13 


Losses Paid Since Organization. .$3 ,324 872.45 


VIRGINIA STATE 


INSURANCE COMPANY 
OF RICHMOND 


Geo. L. Christian, President 
Robert Lecky, Jr., V. Pres. and Sec’y 


Assets - . - - $821,402.42 
Surplus to Policyholders - 359,122.21 


Agents Wanted in Illinois 


SHIPMAN & WAYNE 
General Agents 


GEO. L. PLATT, Special Agent 
159 Le Salle St. CHICAGO 
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MICHIGAN AND INDIANA 


AMONG DETROIT UNDERWRITERS 








C. M. Preston and John A. Goodrich 
Form Partnership—New Fire 
Fighting Apparatus 





Detroit, Mich., April 23—(Special cor- 
respondence.)—C. M. Preston and John 
A. Goodrich of Goodrich Bros. have gone 
into partnership with an office in the 
Majestic building, and will represent the 
following nonunion companies: Old Col- 
ony; Columbia, of Ohio; Michigan Com- 
mercial ; Fidelity and Connecticut. John 
A. Goodrich is one of the premium get- 
ters of the Goodrich Bros. agency, and 
when associated with Mr. Preston ought 
to form quite a successful agency. Mr. 
Preston conducted a union agency, rep- 
resenting the Star, Svea and Newark 
Fire, which will seek other connections 
probably. Mr. Goodrich’s father is en- 
deavoring to get his son to stick with 
the old agency and is therefore trying 
to block the partnership deal. 


The Barnes Chandelier Company was 
hauled up before the courts and fined $5 
for violating the city ordinance requiring 
a permit before an electric job is com- 
menced. It’s time something was done 
along this line. 

W. A. Eldridge has been in Cleve- 
land. There is some talk of his taking 
a special agency for a company for Mich- 
igan and Indiana. 

The Rhode Island has entered the state. 
This is a new company, organized this 
year. Its special agent has been in De- 
troit and appointed the Goodrich Insur- 
ance Agency city representative. 

The Law Union & Crown is looking 
for a nonunion agent. 


It’s understood there has been a bill 
introduced in the state legislature com- 
pelling any and all persons engaged in 
any way soliciting or representing fire 
insurance companies to be licensed, the 
same to cost $25 a year. Should this 
bill go through and become a law it 
will have its effect on the solicitor ques- 
tion. Sometime ago a bill similar to this 
was pigeon-holed on account of the pro- 
tests on the part of the companies. I 
hope there will be no objections on their 
part this time, and that the bill may be- 
come a law. 


Among the Michigan manufacturers 
who have taken insurance against fire 
in the Manufacturers Alliance of Chica- 
go are American Steam Pump Company 
of Battle Creek; A. F. Bartlett Company, 
ae ge Harrison Wagon Company, 
Grand Rapids; Kalamazoo Stove Com- 


pany, Kalamazoo; National Cycle Com- 
pany, Bay City; Northern Engineering 
Works, Detroit. 


The newest thing in the way of fire- 
fighting mechanism is the compressed air 
hook and ladder truck. Detroit has the 
first one in the west. By the power of 
the compressed air, the big ladder rises 
straight in the air; time, 11 seconds. 
The other trucks are operated by hand 
power, a crank being attached. Before 
this crank can be put in use, the horses 
must be detached and the poles removed. 
The rising of the ladder by hand requires 
about a minute. The air truck is simply 
an old hook and ladder wagon with 
the air pressure hoist substituted 
for the hand-hoisting device. By 
means of a small motor, in the basement 
of the company house, an air compressor 
is operated, filling the supply tank on the 
truck to a pressure of 325 pounds to the 
square inch. This is sufficient to raise 
and lower the ladder from eight to 
twelve times. Two men operate the lad- 
der, leaving the other members of the 
company free for other work. The horses 
do not have to be detached to raise this 
ladder. 

Orv DetROITER. 





Complain of Grand Haven Agents 

The local agents at Muskegon, Mich., 
held a meeting recently to consider proper 
rules and regulations and usages to 





best conserve the interests of their com- 
panies. The increasing practice of some 
of the agents at Grand Haven of writing 
risks in Muskegon without consent or 
consultation was the principal feature of 
the meeting, and it was agreed to ad- 
dress their several companies asking that 
the overhead writing be discontinued and 
that any policies already written be can- 
celed. 





Irregularities Are Charged 


Two members of the Indianapolis As- 
sociation of Local Agents are accused 
of rebating in paying commissions to 
unauthorized brokers. Their cases will 
come before the next meeting of the 
association. There is only one local 
agent of consequence in the city, as far 
as the amount of business done is con- 
cerned, that does not belong to the as- 


sociation, but there are several non- 
members, consisting of those whose 
premium collections amount to only 
about $300 or $400 a year. A list of 
authorized agents is mailed monthly 
to every member, and neither ignor- 
ance nor forgetfulness are valid ex- 


cuses for relations with outside brokers. 





Agencies Change Hands 


At Niles, Mich., James E. Harder has 
purchased ‘the agency of T. J. Tormey, 
consisting of the following companies: 
Agricultural, Citizens, Concordia, Con- 
necticut, Continental, Delaware of Phila- 
delphia, Dubuque, Germania, Glens Fails, 
Illinois Bankers, Mechanics, Metropoli- 
tan, Milwaukee Mechanics, National of 
Allegheny, National Union, Northwestern 
National, New Jersey Plate Glass, Co- 
lumbia, and United States Fidelity & 
Guaranty. 

Ralph J. Hyde has purchased the 
agency of Wm. H. Buck at Coleman, 
Mich. Mr. Buck has moved to Flint, 
Mich., and entered the mercantile busi- 
ness. 





Indiana Agency Appointments 


Hartford Fire—Milton Woodbeck, An- 
drews; Cyrus Brousman, Saratoga; J. C. 
Rogers, Rossvilie; D. W. Krisher, North 
Manchester; Mord Carter, Danville; P. B. 


Parker, Fowler; W. . Leas, Waterloo; 
C. M. Wiggam, Vernon; H. A. Cass, Hol- 
ton; T. R. Black, Warren. 

Milwaukee Fire—T. E. Gregg, Rush- 
ville; Fruchte & Litterer, Decatur; Miss 
G. H. Hanna, Muncie. 

New Brunswick—L. Cc. Whitcomb, 
South Bend; O’Niell & Schwab, Mish- 
awka. 

New Hampshire—J. R. Brown, Sulli- 


van, 
N. W. Nat’l—Mrs. D. M. Millican, New 
Albany 


Ponuayivanie—Inig ht Crown 
Point; S. A. Pike, Hockville: wy. H. Mad- 
dox, Montpelier. 

Phenix—A. M. A. Miller, Angola; A. E. 


Webb, Attica; Johnson & Wright, 


Lynn; 
Cc. F. Heim, Marco; J. L. 


Judy, Millers- 


burg; B. J. Kessing, Oldenburg. 

Pheenix, Ct.—A. C. Clements, Craw- 
fordsville. 

Queen—J. H. Rhoades, Hartford City; 
D. G. Ridenour, Russiaville; T. E. 
Knotts, Gary. 

Scot. U. & N.—E. C. Ogborne, New- 
castle. 

Security, Ct.—J. H. Younkin, Markle- 
ville; W. S. Kaler, Glenwood. 


Shawnce—J. D. McDonald, Indianapolis. 
Southern—New Pittsburg Realty Co., 
Terre Haute; Finley, Ell & Finley, Bra- 


zil; The Vincennes Agency Co., Vin- 
cennes. 

Springfield—M. V. Walsh, Ft. Wayne; 
G. V. Sherman, Crown Point; O. V. 


Knapp, Newburg. 
Sun, La.—A. E. Buckles, Hartford City; 
W. E. Foland, Anderson; E. A. Harden, 


Lebanon. 

Royal Ex.—W. H. Bonner, Clinton. 

St. Paul—Kendallville Trust & Savings 
Co., Kendallville; Kassabaum & Sar- 
W. H. Peffley, Delphi; 


geant, Monticello; 
Fred Thomas, Monon; A. L. Seely, Fre- 


mont; J. W. Cotton, Walkerton; J. L. 
Tucker, Salem; T. P. French, "Angola: 
Wm. M. Keane, Mitchell; L. J. Jengler, 


Garrett; H. E. Johnson & Son, Gary. 





Condemns Shingle Roofs 

Fire Marshal Lemoin of Grand Ra- 
pids renews his annual recommendation 
that the board of fire commissioners 
take some action to abolish shingle 
roofs. He says that the number of 
fires caused by sparks falling on shingle 
roofs is increasing yearly, and that 
the only remedy is the use of slate or 
some other fireproof material. He points 
out that the durability and reduction in 
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Insurance Qompany 


OF ALLEGHENY, PA. 
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SURPLUS To Policy Holders 502,415.49 
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insurance attending the change would 
more than compensate for the added 
cost. 





Special Agent Williams Resigns 

Special Agent Fred W. Williams of 
the Agricultural in Michigan has ten- 
dered his resignation and will leave the 
company’s service in June. As he is an 
encyclopedia of information as to Michi- 
gan, it is not likely that the jovial Fred 
will be without a company very long. 





Michigan Agency Appointments 


Agricultural—J. L. Wright, Grand Ledge. 

mer, Cent.—Mrs. Mary I. Crambliet, 

Muskegon Heights; James Corgan, Ontona- 
gon. 

Camden—Goodsell & Billings, Adrian. 

Columbia, J.—James Martin, Flint. 

Continental—R. J. Hyde, Coleman; H. L. 
Watson, Leroy. 

Delaware, Pa.—J. E. Harder, Niles. 

Dixie—J. D. Strachan, Muir. 

Dubuque—J. E. Harder, Niles. 

Fidelity—E. J. Marsh, Big Rapids; E. A. 
agers, Iron Mountain; Ray Hart, Mid- 
land. 

Fire Ass'n—Z. G. Culver, Reading; B. E. 
Andrews, Three Rivers. 

Franklin—V. 8S. Moloney, Cheboygan. 

Glens Falls—R. J. Hyde, Coleman; P. T. 
Colgrove, Hastings; Jas. E. Harder, Niles; 
Cc. W. Baker & Co., South Saginaw. 

Hanover—O. M. McBride, Tecumseh. 

Indemnity—E. G. Avery, Adrian. 

Jefferson—D. L. Akey, Colon; J. D. 8. 
Hanson, Hart; J. D. Strachan, Muir; H. W. 
Hagerman, Sturgis. 

London—A. E. Poulsen, Battle Creek; F. 
A. Gleason, Greenville; M. E. Pearman, 
South Haven. 

Law Union—J. B. Glasgo, Jackson; A. F. 
Little, Traverse City. 

Mech. & Trad.—C. T. Warner, Benton 
Harbor; Fred E. Shearer & Co., Bay City; 
A. E. Poulsen, Battle Creek; Beaver & Dig- 
gins, Cadillac; Zimmerman & Adams, De- 
troit; Michael Colleton, Grand Rapids; F. 
J. Hall, Jackson; Marquette National Bank 
Ins. Agency, Marquette; Pierson & Trimble, 
Manistee; C. L. Chamberlain, Muskegon; E. 
J. Schoolcraft, Port Huron. 

Mercantile—Jas. Corgan, Ontonagon. 

National, O.—S. M. Clark, Battle Creek; 
J. H. Tyler, Flint; C. H. Garrett, Kalama- 
zoo; The Gibbs-O’Connor Co., Lansing. 

Newark—J. J. Drake, St. Joseph. 

North River—Chas. R. Johnson, Pent- 
water. 

N. B. & M. Eng.—C. H. Cavanaugh, Ber- 
rien Springs. 

Old Colony—R. B. Loomis & Co., Grand 
Rapids. 
we Natl.—Sarah E. Fuller, Big Rap- 


as. 
Sun, La.—W. D. McWilliams, Jackson. 





MICHIGAN NOTES 


The Columbia of Dayton, Ohio, is pre- 
paring to enter Michigan. 


At Gladstone, Mich., Elmer Beach union- 
izes, the Continental going to E. V. White. 


Allegan, Mich., has added to its equip- 
ment a combination wagon and fire team, 
also an alarm system with compressed air 
whistle. 


The waterworks plant at Owosso, Mich., 
lacks sufficient boiler capacity and the 
superintendent recommends the purchase 
of two new boilers at once. 

The Western Factory Insurance Associa- 
tion has secured the insurance on _ the 
plant of the Thornapple Knitting Com- 
pany at Middleville, Mich., equipped with 
Pheenix system. 

Henry Campbell, assistant cashier of 
the State Savings Bank at Lansing, has 
resigned to take up active work in the 
insurance agency of Baker & Flint. The 
agency name will be changed to Baker, 
Flint & Campbell. 


INDIANA NOTES 


The Humboldt Fire of Allegheny, 
is entering Indiana. 


Stinson, Lee & Thomas succeed J. C. 
Stinson at Terre Haute, Ind. 

Schafer & Son get the A2tna and Brir- 
ish American at Elkhart, Ind. 


Fremont Clifford succeeds Clifford & 
Mathewson at Connersville, Ind. 


At Knox, Ind., H. R. Koffel has taken 
over the Koffel & Taylor agency. 

Ulrey & Uscher of North Manchester, 
Ind., who represent the Commercial 
Union, have taken the Glens Falls, Agri- 
cultural and Prussian National. 

William Benefield, Sullivan, Ind., en- 
tered a plea of guilty to burning James 
Hullin’s house in that city. He was fined 
$400 and sentenced to two to twenty-one 
years in the Indiana reformatory. 


At Lynn, Ind., the North British and 
Phenix, which were in Carter, Lacey & 
Westlake’s office, go to Johnson & Wright, 
a new firm. Carter, Lacey & Westlake 
take the American & Security, which J. 
M. Meredith had, and also take the Na- 
tional Union. 

At Indianapolis the Kahn Tailoring 
Company's new two-story and basement 
brick, stirrup-hung, open beam and joist 
construction building a its main 
factory, has been coutpees with sprinklers, 
including outside sprinklers. The Indus- 
trial building at Indianapolis has also 
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IN ILLINOIS AND WISCONSIN 


SOME MILWAUKEE LOCAL NEWS 








New House to Be Built for Insurance 
Patrol—Numerous Agency Changes 
Are Reported 





Insurance Patrol No. 1 is to have new 
quarters in a larger, up-to-date building, 
which is to replace the present house at 
No. 341 Milwaukee street. The company 
owning the real estate is now raising the 
necessary funds and the building commit- 
tee appointed consists of C. F. Hibbard, 
Oscar Griebling and F. J. Meyer. The 
architect and superintendent of the patrol 
visited Chicago last week to inspect the 
patrol houses and may visit other places. 
The question of housing the patrol dur- 
ing the rebuilding was a troublesome ques- 
tion for a time, but it is now expected 
that quarters can be obtained in the Arm- 
ory building on Broadway near Oneida 
street and within half a block of engine 
company No, I. 

The insurance patrols did splendid work 
at the fire in Kroeger’s large department 
store on National and First avenues last 
week. The fire started in the stockroom 
on the fourth floor and the patrols spread 
225 covers on the floors below, completely 
protecting the stock and saving the com- 
panies thousands of dollars loss. The 
building was concrete (fireproof) con- 
struction, and the loss will not be over 
$10,000, with $70,000 insurance. The loss 
on stock is estimated at from $30,000 fo 
$40,000, with $205,000 insurance. The 
water came’ down the stairways and 
walls, mostly, but some seeped through 
the cement and dropped from the ceilings. 


Another young man entered the agency 
ranks at Milwaukee when Allen Cal- 
houn was appointed sole agent of the New 
Jersey Fire, the company transferring from 
Ss. W & G. H. Gottschalk’s office. Mr. 
Calhoun has been employed in local offices 
for several years and is at present with 
the Washburn-Faist Company and will re- 
main with that office for a time and help 
with the office work. 

Loyal Durand has been appointed agent 
for the Rhode Island of Providence. This 
company has just entered Wisconsin. 

Courtenay & White have been appointed 
local managers for the Allemannia and all 
reports on Milwaukee business will go 
through their office and then to Schulkamp 
& Fish at Madison, who are general agents 
for the state of Wisconsin. Courtenay & 
White have cultivated the local general 
agency idea for many years. Beginning 
with the Capital of Concord about twelve 
years ago, they now have similar arrange- 
ments with the Royal, American of New- 
ark, State of Pennsylvania, Capital and 
Allemannia. The Royal and American 
have other agents who report direct to 
Chicago and Rockford, but these companies 
are writing double lines in Milwaukee. 
The firm had the same arrangement with 
the German of Freeport and German Na- 
tional. The Royal was put in the German 
of Freeport’s agencies and the Dubuque 
and afterward the State of Pennsylvania 
took the German National business. The 
Metropolitan and Spring Garden are also 
represented in the agency and the Dubuque 
has just been resigned. 


The Hamilton Fire of New York has just 
transferred its sole agency from Byron A. 
Morgan to Frank G. Boyle. For a small 
ecmpany the Hamilton moves rapidly, as 
this is the fifth agency it has entered 
within two years. 

Charles Sanderson, a grocer at 714 Grant 
street, Milwaukee, was arrested by the 
police and held pending an investigation of 
a fire loss in his store on Monday. The 
fire started in the afternoon and was 
quickly extinguished, despite a lot of goods 
that had been soaked with kerosene. 

The insurance on the Plankington Hotel 
building has been written for three years 
at two anuual rates, and contents written 
for one year. This is one of the largest 
lines in Milwaukee. 

President August Rebhan of the Milwau- 
kee board; D. K. Courtenay, a local agent; 
F. F. Gordon, special agent of the Michi- 
gan Commercial; Arthur Hebgen, special 
agent of the Concordia; Rater Griffin of 
the Wisconsin Field Club, all of Milwau- 
kee, and W. A. Baumann of Winona, Minn., 
are in West Baden taking a spring tonic 
ona. getting in shape for the summer cam- 
paign, 

The Cudahy Packing Company suffered 
another loss on Monday, when its ice house 
burned. The building was a total loss and 
was covered for $2,500 under a general 
form amounting to $727,500. Three en- 
gines were sent from Milwaukee, but the 
wind carried the flames away from the 
main plant and they were not needed. 

Health Commissioner Bading has called 


CHAS. F. MANSFIELD 
Counselor 
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Fire Insurance Company 
OF SPRINGFIELD, ILL. 
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This Company is regularly admitted to transact business 
in the State of Illinois and is prepared to make arrangements 
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kee to discuss ways and means to stop the 
recurrance of coal fires whieh have raged 
in the city during the last winter. Dr. 
Bading has received a long list of letters 
from other cities in the country regard- 
ing methods to prevent such fires. 

Byron A. Morgan will move his agency 
from the sixth floor of the Pabst building 
to the fourth floor, adjoining the offices 
of his brother, W Morgan, who has 
real estate and mining interests. 

Inspector J. R. Sullivan, of the Milwau- 
kee Board of Fire Underwriters, has made 
an initial report on the factory of the 
F. F. Adams Tobacco Company, 90-98 
West Water street. The risk is equipped 
with a Grinnell glass disc upright 

rinkler service, excellently installed, and 
the risk as a whole is pronounced good. 


INVESTIGATE GALESBURG AGENCY 








Some of the Companies Retire from 
the Cullison Office After Con- 
ditions Are Found 





Some of the fieldmen interested in 
the A. C. Cullison agency at Galesburg, 
Ill, were investigating its affairs last 
week. on 

Special Agent Wippell of the Dixie 
found a number of policies were miss- 
ing from the office, and, although he 
advertised in the papers for anyone 
holding policies to call, he got no re- 
turns. He secured an affidavit from 
Mr. Cullison to the effect that he did 
not know where the policies were, and 
to his best knowledge they had been 
lost. 

Mr. Wippell found a few policies 
that had not been reported. He changed 
the agency to A. F. Tomlinson. 

Special Agent Davis of the St. Louis 
Fire, also arrived on the scene, and 
found some policies in his company 
that had not been reported. 

He canceled all policies where the 
premiums had not been paid, and took 
up the supplies. Other specials arrived 
later on to make investigation. 





Raters Hard at Work 

The advisory raters have not as yet 
covered one-fourth of the Wisconsin 
towns on the Dean rates. There are four 
extra men at work. Rates are increased 
somewhat on stocks, although the agents 
are not having much trouble in getting 
the increase. At first there was more or 
less protest, but as the rates are logical 
and can readily be defended the assured 
usually stand the advance with as good 
grace as possible. 





Premiums of Superior 
Local agents of Superior, Wis., have 
so far paid taxes on last year’s pre- 
miums as follows, a few having failed 
to settle up to the present time: 


Sunderland & Ostrander............. $73,958 
Culver-Harper agency..............++ 36,647 
BE Se Rs dc.600 casc0seeseees 30,914 
CE Bis adr acceckwvevessesese ,098 
Roger-Ruger Company .............. 3,007 
James H. Agen Company............ 8,789 
McCabe Insurance Company........ ,107 
CE ME, a6 060-000-0 cbseesecwos 17,536 
DS re ee 22,244 
ND 6.656. cSi0i a dee ees caeneee 306 
W. H. We 3,089 
B. M. Peyton 

W. F. Harper 





F. R. Crumpton 
A. 8S. Eaton 


S SE pe ree ren 400 
Stratton & Hammond................ 8,975 
Millers National Insurance Co....... 979 
German Evangelical Insurance Co... 41 





John N. Manson Clears 

John N. Manson of Wausau, Wis., has 
cleared, the Connecticut going to Kret- 
low & Lamont. Mr. Manson had a union 
office for some time, until the Connecticut 
left the Western Union, but it is only re- 
cently that he decided to clear again. 
He has about eighteen union companies. 





Committee Visits Wyanet 

The committee that went to Wyanet, 
Ill, met with indifferent success. P. 
Jones, who represents the State of IIli- 
nois, has been charged with being the 
main disturber. He, however, has gone 
to Moline and sold his agency to C. 
Brown, who has the American. Mr. 





Brown signed the agreement, but the 
Sapp agency is still out. It is thought, 
however, that the future good practices 
in the town will depend on Mr. Brown. 





Decker Has Been Found 

Edward Decker, who was interested in 
agencies at Two Rivers, Sturgeon Bay, 
Casco and elsewhere, and who was sup- 
posed to have been drowned in Lake 
Michigan about two years ago, has been 
found. His whereabouts is said to be 
known to his family. 





Finds Risk Improved 

The companies writing the plant of 
the Combined Locks Paper Company at 
Combined Locks, Wis., are gratified to 
receive a reinspection report from the 
Western Factory Insurance Association, 
which shows more satisfactory condi- 
tions than recently obtained. The in- 
spector found the five sprinkler systems 
in the wet machine building, wood pre- 
paring building, acid building, finishing 
and sulphite buildings, which were shut 
off during the cold weather, now on wet 
pipe service and will remain so. The 
entire equipment is reported operative and 
Superintendent Thomas states positively 
that all portions of the equipment which 
are exposed to frost during the winter 
months will be changed over to dry pipe 
system during the coming summer, and 
that the unequipped court space between 
the machine rooms, which has lately been 
roofed in, will be sprinklered at the 
same time. 





‘ILLINOIS NOTES 


At Virden, Ill., Lathrop & Shutt suc- 
ceed C. L. Lathrop. 


Newton & Moore succeed Newton & 
Frink at Bloomington, IIl. 

Kleisner & Guinzy succeed Joseph 
Kleisner at Collinsville, Ill. 

W. 8S. Poust at De Kalb, Ill., has pur- 
chased the W. W. Hyde agency. 

Tomblin & Co. have purchased the Pow- 
ell & Reid agency at Aurora, Ill. 

C. A. Coulter has purchased the interest 
his partner, Mr. Carlson, at La Salle, 


C. W. Montgomery of Decatur, Ill, is 
doing per diem work for the Royal Ex- 
change. 

At Atlanta, Ill., Jesse B. Jordan union- 
izes, the Connecticut going to Joseph 
Summers. 

Fred W. Hogrewe gets the North River 
at Waukegan, Ill., and Andrew Simpson at 
Evanston. 

E. L. Lees has purchased W. M. Trib- 
bett’s agency at Pana, Ill., and added it 
to his own. 

State Agent R. M. Bennett of the New 
York Underwriters is confined to his bed 
with the mumps. 

Paul A. Schmuck, special agent of the 
Phenix, has transferred his headquarters 
from Chicago to Decatur. 

At Champaign, Ill, J. N. Beers has 
taken Ed. P. Ireland as a partner under 
the style of Beers & Ireland. 

State Agent Rassweiler of the North 
America, is again in the field after a 
month’s illness due to overwork. 

David Gillespie of Lincoln, Ill, has 
taken the agency of the Illinois Bankers, 
putting his agency on a mixed basis. 

At Grant Park, Ill., the American, Con- 
necticut and Continental have transferred 
— the F. W. Read agency to J. R. Han- 
on. 

A committee will go to Bushnell 
next week, to reorganize the local 
there. 
trouble. 


At Beardstown, IIL, . M._ Condit’s 
agency becomes nonunion by the trans- 
fer of the New Hampshire to Thomas K. 
Condit’s union agency. 

8S. E. O’Bannon gets the Royal Ex- 
change at Litchfield, D. C. Turley at Lin- 
coln, F. E. Thompson at Hillsboro. 

At Edwardsville J. R. Sutter clears, the 
Connecticut going to J. F. Stillwell. Ed- 
ward Litchfield clears at Flanagan, the 
Connecticut going to Charles B. Horrie. 


Iil., 
board 


One of the agents is causing much 





WISCONSIN NOTES 


Niedermeyer & Stackland of Prairie du 
Chien, Wis., have dissolved partnership. 

H. C. Schwenn has entered the business 
at Mount Horeb, Wis., with the agency of 
the Continental. 


R. J. Haggerty has cleared at Park 
Falls, Wis., the Connecticut going to Her- 
bert A. Wheeler. 


David Decker retires from the agency of 
Decker & Sohn at Brillion, Wis., the agency 
being owned now wholly by Lewis H. Sohn. 
Mr. Sohn will accept separation and his 
agency will be cleared at the time of the 
transfer. 





THE WEST AND NORTHWEST 


PREPARE FOR A BIG MEETING 








lowa Local Agents to Spend Two Days 
in Des Moines ( -ganizing a 
State Association 








Plans for the state meeting at Des 
Moines for organizing an Iowa Asso- 
ciation of Local Fire Insurance agents 
are rapidly materializing. The date se- 
lected is Tuesday and Wednesday, June 
11 and 12, 

The local committees had a meeting 
last week in which many details were 
decided upon. It can be definitely 
stated that W. B. Flickinger, chairman 
of the grievance committee of the Na- 
tional Association, will be at the meeting 
and deliver an address. 

Assurances are being received from 
all parts of the state of hearty co-oper- 
tion in the movement, and President B. 
F. Kauffman, of the local committee, is 
confident that several hundred and pos- 
sibly a thousand agents will be present. 

The Shriners’ Temple has been se- 
cured and a splendid vaudeville enter- 
tainment will be tendered the visitors. 
Headquarters of the convention will be 
the Savery hotel. 





lowa Blue Goose Hatchery 

At the Iowa Blue Goose meeting at 
Des Moines this week, twelve new mem- 
bers were initiated, bringing the list to 1109. 
The new ganders are: C. T. Beezley, 
Capital of Iowa; T. J. Brooks, Mil- 
waukee «Mechanics; T. A. Robinson, 
Royal; W. I. Dallas, Phoenix of Lon- 
don; L. F. Faulk, Anchor; F. C. Over- 
ton, Standard; James Cunningham, 
Hawkeye; H. V. Meyers, Manufacturers 
of Iowa; E. A. Long, Commonwealth 
of Iowa; A. A. Minick of Villisca; A. 





G. Evans, Continental; Theo. F. Grefe, 
State of Iowa. 





Admitted to lowa 

The following companies were admit- 
ted to Iowa during 1906, as shown by 
Auditor Carroll’s report: Acme Fire, 
Lisbon, Iowa; Boston; Commerce, Al- 
bany; Cosmopolitan; Fidelity, New 
York; Iowa Manufacturers, Waterloo, 
Iowa; Michigan Commercial; Western, 
Pittsburg; Iowa German Mutual, Des 
oo Home Mutual Hail, Cherokee, 
owa. 





Make Fire Marshal Law Effective 

The Minnesota legislature has passed 
the bill expanding the fire marshal’s de- 
partment. The office of fire marshal was 
created by a 1905 law. The % percent 
tax provided produces an annual fund 
of nearly $7,500, but the marshal was not 
permitted to use any of it except to pay 
his salary. The new law provides for a 
deputy at $1,800, and permits the fire 
marshal to use $2,000 of the fund for 
contingent expenses. 





News From Lincoln 


Mayor Brown has recently received a 
letter from Engineer Townsend, who was 
sent to Lincoln to study the water sys- 
tem. He stated that he had been sick 
and this had prevented him from send- 
ing figures on the probable cost of a 
double-pressure system in Lincoln. No 
move has been made by the city to add 
the improvements recommended by Mr. 
Townsend at his last visit to Lincoln. 


R. F. Howe, local rate maker, has been 
very busy during the past week rating 
several blocks which have not been rated 
under the Dean schedule. 

For two days last week Lincoln was in 
danger of a serious water shortage which 
would have resulted disastrously had a 
fire started. A workman dropped a man- 
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GOOD THING TO AVOID 


Mucu complaint is heard about the 
PoLicyHOLDERS GUARANTEE TITLE & Ap- 
stract Company of Indianapolis. The 
complaint filed with the Indianapolis au- 
ditor to the effect that it is exceeding 
its corporate powers in giving legal and 
actuarial advice is the first gun to be 
fired by leading Indianapolis life man- 
agers. A similar concern hailing from 
the same city a few years ago got into 
disrepute. 

Such companies are usually organized 
by schemers to get a line on a man’s in- 
surance. He is given an unfavorable 
report with the idea of twisting policies. 
A conscientious life agent can give a 
policyholder much better counsel than an 
“abstract company.” Such concerns are 
as a rule the agent for some life com- 
pany. Their aim is chiefly to disturb 
confidence. So far as this paper is con- 
cerned it sees no reason for any such 
institution. There lurk in it many dan- 
gers. The/’policyholder can get far bet- 
ter advice by consulting a _ well-estab- 
lished, experienced, broad-minded agent. 








SECURING CONFIDENCE 


Tue public mind is more or less hostile 
to insurance. This is due to some extent 
to the constant mudslinging and attacks 
on competitors. The mind of the busi- 
ness man is poisoned by these reflections. 
He begins to think something is wrong. 
When agents try to switch business to 
their companies, the first step is often to 
open the batteries on the company hav- 
ing the policy. Its weak points are mag: 
nified. Its management: is assailed. 

All this undermines confidence. Men's 
faith is warped and they become suspic- 
ious. 

That was a good point that ex-Presi- 
dent Scovet of the NationaL AssocrATION 
or Lire UNpERWRITERS made when he was 
asked, “What about your company?” “It 
is not the best company,” was the re- 
sponse. The listener was startled because 
he was not accustomed to that style of 
talk. 

“What is the best bank in this big city ?,” 
Mr. Scovet asked. Then to quote his 
own words: 


A pause; then, “No, you can’t. There 
isn’t such a thing. If there were, it would 
take a commission sitting six months tak- 
ing testimony to determine which it was; 
and when they did, you wouldn’t take your 
account from the good bank across the 
street and put it in the best bank, would 
you?" “No, I wouldn't.” “That's just 
how it is in life insurance. There is no 
absolutely best company; and it would 
make little practical difference if there 
were. For there are thirty or forty good 
life insurance companies, any one of them 
absolutely good for any contract its presi- 
dent will sign.” 

With that little new talk I got that man 
on the bedrock of confidence in the whole 
institution of life insurance. It was done 
with the company question, absolutely 
done with it. By the time that little two- 
minute talk was over I was free to go on 





to try to insure the man. That is our 
business, to insure men’s lives; not to lead 
them into the perplexities of eompany fig- 
ures and comparisons. 


In commenting on this very talk of Mr. 
Scover’s, the MaryLtanp CasuALty very 
aptly styles it “practical optimism.” It is 
getting the man to believe in insurance 
rather than disbelieve in certain com- 
panies. 

Whether this company or that has some 
minor vulnerable point matters but little. 
Reduce the insurance proposjtion to solv- 
ency and good service. You have hun- 
dreds of first-class companies. Throw 
the searchlight on them and you can find 
some defect in each, but these defects are 
lost in the real sound indemnity and serv- 
ice given. 








THIS IS TERRIBLE 


AccorDING to a dispatch from Madison 
to the Milwaukee Evening Wisconsin, 
Dr. James W. Gtover, who has been giv- 
ing the legislative committee acturial ad- 
vice, said recently: 

“Investigations of the various commit- 
tees have shown that the companies have 
collected more than is necessarv to trans- 
act business in the way of premiums. 
There are various evidences of this over- 
collection. The amount of undistributed 
circulars held by the companies doing 
business in Wisconsin is in excess of 
$330,000,000.” 

This is a horrible state of affairs. When 
the committees found such stacks of un- 
distributed circulars it is no wonder they 
decided to do something drastic. After 
reading about ANpy Fretps’ printing 
bills, the public was prepared for some- 
thing pretty tough, but not this. 








WESTERN MEN IN DEMAND 

MANAGER W. J. Greer of the GENERAL 
ApjustMENT Company of New York, 
who is a western man, has shown his lik- 
ing for western talent by the appoint- 
ments he has already made of managers 
of branch offices of the bureau. Joun 
G. Monrose of Ohio, former state agent 
of the ConTINENTAL, was appointed man- 
ager of the Philadelphia office and Wat- 
TER H. Cospan, former Minnesota state 
agent of the MANcHEsTER, was appointed 
manager at Pittsburg. Manager Greer 
evidently believes that the west has some 
excellent talent and he is not incorrect in 
his conclusions. 








HOW GOOD NOT HOW BIG 

“Not how big, but how good,” is set 
forth as the motto of one of the eastern 
companies, the Unitep States Lire. It 
is a virile and comprehensive watch- 
word. The day of sheer size is past, so 
far as mere figures making a good in- 
stitution is concerned. Great strides do 
not always mean success from the policy- 
holders’ standpoint. Millions may .en- 
tail enormous outlay on which the re- 
turns are not commensurate. Quantity 
is desirable, if it can be secured by proper 
means and the quality is desirable. But 
quantity otherwise may become a mill- 
stone. 

Vaulting ambition to outrace a com- 
petitor and make striking pyramids of 
figures should be a discredit to a com- 
pany. Results not size is what is needed 
to-day. A steady growth means a strong 
growth. 

The Unitep States Lire says it keeps 
three points before it, and they are ex- 
cellent ones. First is absolute security. 
Next comes economy of management 
and careful selection. And, thirdly, is 
prompt payment of claims. 








Persenal Side of the 
Insurance Business 


Occasionally the fire insurance field- 
man, unexpectedly strikes an oasis in the 
dusty grind of adjusting losses and visit- 
ing agents, listening sympathetically—or 
otherwise—to their tales of success, sor- 
row or tribulation. Such a bright spot 
came into the field life of A. A. Clark, 
Iowa state agent for the Phenix of 
Brooklyn. A few days ago—April 11, to 
be exact—Mr. Clark was adjusting a loss 
on a furniture stock at Waterloo, Iowa, 
assisted by several of his companions 
and co-workers, when he announced the 
fact that that day was the sixty-seventh 
anniversary of his birth. A committee 
of the assembled immediately got busy, 
and purchased for him a Hoolah Turkish 
pipe, enough tobacco to last him a year, 
and a round dozen of assorted corn-cob 
pipes. With the help of “Mine-host” 
C. L. Kingsley, a special table was pre- 
pared in the dining room of the Irving 
hotel, an impromptu banquet being 
served, Mr. Clark occupying the chair 
of honor. His plate was surrounded with 
his birthday presents, tokens of the 
friendship and esteem in which he is 
held by his friends. 


John C. Dick last week resigned as 
agent, general agent, director and vice- 
president of the Milwaukee Mechanics. 
He became associated with the company 
in 1856, and was elected a director in 
1858. Except when prevented by illness 
or absence from the city, he has attend- 
ed every meeting of the board for forty- 
nine years. He is now 85 years old. 

. K. Livingstone, Michigan special 
agent of the Pennsylvania Fire was in 
Chicago the other day. Going into Man- 
ager. Barry’s office he asked if there was 
a higher building in Chicago than the 
Majestic in Detroit, which is fourteen 
stories. “Why do you ask the question?” 
said the manager. 

“T want to jump over it. I jumped over 
the Majestic without any trouble and 
want to try one higher! It’s a boy, 
weighs eight pounds.” 


T. J. McComb of Oklahoma City, man- 
ager of the Franklin Life for the two 
territories during the last seven years, 
is a candidate for insurance commissioner 


of the new state of Oklahoma. The first 
incumbent of this office will have im- 
portant work in establishing the depart- 
ment. The new law requires the com- 
missioner to be “well versed in insurance 
matters.” Mr. McComb has all the cap- 
abilities for the office and it is hoped 
he will be elected. 

James C. Johnston, associate general 
agent of the Insurance Company of 
North America for the Pacific Coast, 
after spending about two weeks in Cin- 
cinnati, his old home, and at the home 
office in Philadelphia, returned to the 
coast last week. While in Cincinnati 
Mr. Johnson was the guest of honor at 
a dinner given by Ben T. Clemons at the 
Havlin Hotel and on that occasion was 
presented with a solid silver service on 
behalf of the field men of Ohio, Kentucky 
and Tennessee. A few days later a 
handsome Gladstone traveling bag ar- 
rived from Michigan, the good will of- 
fering of the men of the Michigan field, 
where Mr. Johnston once traveled for 
the North America. Mr. Johnston ex- 
pressed himself as very much pleased 
with the Pacific Coast and his new posi- 
tion. His family will not go out until 
June, owing to the illness of Mrs. Johns- 
ton. 

H. Verne Myers, formerly with the 
German of Freeport in Nebraska, has ac- 
cepted the Iowa state agency for the 
Iowa Manufacturers Fire of Waterloo, 
Iowa. Mr. Myers is now at work in his 
new field, making his home for the pres- 
ent at Mason City, Iowa. 





Young Men Wanted in Small 
Towns for Casualty Work 


How to develop the smaller cities and 
towns is one of the most serious prob- 
lems which confronts casualty companies 
and managers. Any company of stand- 
ing can generally get a manager for a 
large city with but little difficulty, for 
every large city has some men in subor- 
dinate positions who are well trained in 
the business and glad to accept a man- 
agership. Any manager can get some 
agents or brokers in his own city, but 
when it comes to getting agents in the 
outside field that is another question. 

Attempts to appoint agents by mail gen- 
erally result in failure or the next thing 
to it. The agents can be appointed, but 
there is nothing in sending men supplies, 
getting licenses for them and then having 
them send in no business, and that is what 
the majority of agents appointed in that 
way do. Ordinarily, the only way to get 
agents with much hope of satisfactory re- 
sults is by sending men out to find 
them, teach them something about the 
business, solicit with them and get them 
started and then go back and see them 
occasionally and keep them going. 

x * * 

In doing this a serious obstacle is 
struck at the start. In the first place, it 
is hard to get men who have good special 
agency material in them. Outside of the 
cities there are comparatively few men 
who have devoted enough time to casu- 
alty insurance to become expert enough 
to teach other men. Many of the men, 
who would be competent as_ special 
agents, already have local agencies that 
pay them as much as a special agency 
would and enable them to stay at home. 
Men accustomed to the life of large 
cities, who have a good personal busi- 
ness, have little taste for going into the 
“tall grass” and staying away from their 
families and friends a week at a time 
or perhaps much longer. making the 
best of the accommodations offered by 
the small town hotel. 

* * * 

In connection with using men from 
large cities as special agents there is an- 
other serious drawback. They are ac- 
customed to large city ways of earning 
and spending money. George A. Gilbert 
of Chicago, manager of the Employers 
Liability for Illinois and several states 
west, called attention to this point re- 
cently. He said there are young men 
who have grown up in small towns, have 
just as good heads and just as much 
energy as Chicago men and would do 
just as much work, yet their ideas on 
salaries and expenses are so much lower 
that a general agent could make money 
out of their services, while he could not 
out of those of a Chicago man doing the 
same kind of work in the outside field. 
There is more than one manager and 
company that would be glad to get the 
services of bright young men with some 
knowledge of the business and put them 
at work in the country at what would be 
regarded as good salaries in the coun- 
try but low ones in Chicago. 

a 


The companies are being forced to 
push out for country business. The con- 
ditions in some lines are so bad in the 
big cities that the company which writes 
the least business is the best off. In Chi- 
cago there are one or two companies 
that are making little or no increase in 
their liability business, and others which 
write liability elsewhere, which are not 
attempting to write any in Chicago. 
Yet some of these same companies are 
pushing liability insurance in places 
where congestion of streets, labor unions 
and shyster lawyers are not such menac- 
ing factors in the business. Commercial 
accident companies see the industrial dis- 
ability companies capturing the smaller 
towns, yet they are almost powerless to 
prevent it, because they cannot ‘get men 
to develop the country field at an expense 
which will leave them a fair margin of 
profit. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 











OR the good of the producing agent 
F is the slogan of THE WESTERN 

Unperrwiter’s “Casualty and Surety 
Supplement.” When we decided to add 
this department to our work, we felt 
we could learn more of the needs of the 
field. By keeping in touch with suc- 
cessful agents, we hope we can absorb 
their spirit, catch the secret of their 


success, ascertain something of their 
plans, and impart the vital spark to 
others. 


But are men willing to tell the meth- 
ods they pursue in getting business? 
He is a selfish man indeed who lives 
to himself alone, who is not willing to 
let his associates in the same work have 
the advantage of his ideas. Then Tue 
WESTERN UNDERWRITER belongs to no 
special locality. It reaches the men in 
the field in every state. So the man 
whose system and suggestions appear 
in our pages talks not so much to his 
own competitors as to the field at large. 

We want agents to feel we are always 
willing to secure information for them. 
We court ideas and suggestions, queries 
and complaints. Our business is to help 
you. Tell us how we can assist you. 





When a man gets out into the local 
political field to work for a candidate 
he does not hesitate to approach all his 
friends, and urge them to favor his 
friend. He produces every possible 
argument. He may make his appeal 
on personal grounds. 

Can not the same energy, enthusiasm 
and methods be successfully employed in 
promoting one’s own business? Do you 
hesitate to ask your friends to assist, 
to say a good word for you? Make your 
friends feel that you will appreciate a 
seed dropped here and there. Then ever 
be ready to reciprocate. In many ways 
the agent can easily place men under 
obligations to him. He feels no _hesi- 
tancy in asking them to help him. 

After all, the world is built on the 
cooperative plan, each man assisting 
his neighbor. We fit into each other’s 
lives, and the thought is a beautiful one. 
It makes us feel more keenly our re- 
sponsibility. 

The agent should take advantage, 
therefore, of this natural law of mu- 
tuality in civilization. By his own work, 
aspirations and influence, he should aim 
to merit the good-will and good word 
of all who know him. His place in the 
community should be a prominent one— 
not prominent because of his “gall” or 
“brass,” but because of his own char- 
acter and deeds. Then the community 
at large is glad to help him, since his 
advancement means its uplift. 





_Sell an accident policy that covers ac- 
cidents happening all the time instead of 
very rare calamities. 





Several years ago a number of clerks 
were employed in a big casualty office. 
hey had about even chances for ad- 
vancement. Most of them are still clerks 
on clerks’ salaries. One or two have 
retrograded. One is manager of the 
casualty department of a big office on a 
salary which many company executives 
would be glad to draw. This one man 
was willing to pay the price of success. 
While the others were spending their 
evenings in pleasure or rest he was work- 
ing in a night law school. He gave 
special attention to contracts and torts. 
He mastered the legal principles on which 
insurance, and especially liability insur- 
ance, stands. He continually moved for- 
ward, while the others stood still, or 
went backward. 

Hundreds of youn 


indred insurance men in 
the big cities could 


e night law courses 





if they wanted to, for most large cities 
now have law schools with evening 
class :*. In smaller cities and towns young 
men can study under the supervision of 
lawyers or of correspondence schools. A 
knowledge of law is of great advantage 
to any insurance man, but especially to 
liability and bonding agents, for every 
policy is a contract subject to legal rules 
and construction, liability insurance is in- 
surance against legal liability for damages 
and bonds must follow the general law of 
suretyship. 

But aside from the knowledge of the 
law, the study of it is valuable to an 
agent. In the law, as nowhere else, does 
the meaning of every word count. In no 
other way can exact and correct expres- 
sion be so surely acquired as in the study 
of law. Exact expression presupposes ex- 
act thought. The man who thinks clearly 
and expresses his thoughts exactly can 
convey to another his ideas so that he 
can clearly grasp them. The agent who 
can go to a business man and in the few- 
est words make a proposition clear with 
no loose ends left to confuse can do busi- 
ness with that man when another whose 
ideas are hazy and whose words do not 
express what he means to say is out of 
the running. 





One-third of all the deaths in New 
York, as shown by statistics compiled by 
health department, are due to acci- 

ent. 





Many more persons are injured so as 
to lose their business time than are killed 
by accident. 





An accident man the other day was de- 
tailing an experience he had in getting 
an audience with a big corporation official 
to whom he desired to present an instal- 
ment proposition covering accident and 
health. He found that this official’s strong 
point was honesty. When he appeared 
before the private secretary he was asked 
for the card. 

“I have no card to give you. Just tell 
him Mr. from Milwaukee is here 
to see him on a private and important 
mission” was the reply. 

The official fearing that he might turn 
away someone with information he should 
know bade the caller come in. The agent 
threw down his card. 

“Why did you not send that in when 
you came,” was asked. 

“I will be honest with you,” said the 
agent. “If I had sent in my card you 
would not let me in. I have a proposition 
to make to you that will save your men 
money and it is better than you have 
now. 

“I don’t care to consider it,” was the 
answer. 

Then the agent said, “You, I take it, are 
an honest and square man. You are not 
interested personally in giving any com- 
pany an accident franchise. All you want 
is the best proposition for your men. It 
is their welfare you are considering. 
Now, if in fifteen minutes I can not 
prove to you the superiority of my policy, 
I will promptly leave. I will tell you 
nothing but the truth; you can pin your 
faith to what I say.” 

He got the franchise. 








A prominent Chicago casualty man says 
he gets an average of a call a month from 
big fire agencies in various places, ask- 
ing him to name some young man compe- 
tent to take charge of their casualty de- 
partments. He is unable to do so, as he 
does not know enough available men. In 
most of the large cities fire offices have 
accumulated a considerable amount of 
casualty and surety business of various 
kinds which they have either brokered or 





handled in a somewhat haphazard fash- 
ion. Many of them now find this business 
of such proportions that it is worth devel- 
oping, but the owners of the agencies have 
not the time to devote to it. Hence the 
demand for young men who have learned 
the business and are capable of taking 
hold of such a proposition. 





Some offices representing companies 
which write both bonds and liability in- 
surance make a practice of refusing to 
write contractors’ bonds unless they get 
their liability insurance also. In_ this 
way they practically get two premiums 
for assuming one risk. There are many 
small contractors, such, for example, as 
those who do little sidewalk and paving 
jobs, who are honest, competent and able 
to carry out their contracts if no serious 
adverse condition arises. If, however, 
there should be one or two bad accidents 
resulting in judgments against them, they 
would be financially crippled. The in- 
surance men figure that their company, 
as a liability company, might as well pay 
these judgments and enable the con- 
tractor to carry out his contract as to 
be obliged, as a surety company, to carry 
out the contract because the contractor 
had failed. Thus by insisting upon get- 
ting the liability business the company is 
protected against loss under its bond. 





A small boy defined “average” as a 
thing a hen lays eggs on. It is also 
the thing insurance companies base their 
business on, and the individual who has 
no average and cannot get one is likely 
to get some startling results if he tries 
to underwrite his own business. 





No man can become a good under- 
writer simply through study. He must 
have experience also, and he must have 
a memory that carries that experience, 
or else have it written down. To illus- 
trate this, George A. Gilbert. manager of 
the Employers Liability at Chicago, who 
is regarded by some of his competitors 
as the peer of any liability underwriter 
in the country, has had an unusually 
broad experience with certain classes of 
risks peculiar to Chicago. For example, 
he knows what it costs to carry packing- 
house business. He sees other men write 
this business at a rate which many years’ 
record shows will lose money for their 
companies. They guess there is money 
in it at that rate; he knows there is not. 
A man who has been writing burglary 
insurance in Chicago for many years says 
that companies cannot make money on 
merchant tailors at present rates. Other 
men—good men, too, but w%thout the ex- 
perience—think that business looks good 
and take it. Nine chances out of ten 
their companies will lose on it. A few 
years ago, when surety companies—espe- 
cially young ones—were buying dear ex- 
perience on excise bonds, one man who 
had the records of all the saloonkeepers 
and bartenders in Brooklyn made money 
for his company on that business. Many 
of the companies are young and have not 
experience on particular lines in indi- 
vidual localities. They must depend on 
general experience or on the knowledge 
of their local representatives. The local 
man cannot meet the requirements simply 
by common sense, but must have ex- 
perience. 





The man who knocks on the institution 
of which he is a part is standing on the 
chute swabbing it with grease—The 
Philistine. 

This is a mistake many agents of 
casualty and surety companies are mmaky 
ing. Before the world at large they may 








be shouting the virtues of their compa- 
nies, but among their associates in the 
business they are constantly knocking the 
institutions they represent. They inti- 
mate that they are managed by incom- 
petents, that they are hidebound, that 
they do not meet the present demands of 
competition, that they give their field 
representatives no credit either for com- 
mon sense or knowledge of local con- 
ditions. In some cases most of these 
charges are true, but it does no good to 
tell about them. Constant complaint and 
repetition of complaints only makes the 
cause of them grow larger. An agent 
can readily get himself into a state of 
mind which makes it impossible to do 
good work. When he tells a prospect the 
good points of his company he acts like 
a man who is lying, because he has come 
to think that his company is mostly ba‘. 
If a man cannot represent a company 
wholeheartedly he would better get an- 
other company. If the defects are small, 
forget them, and magnify the good points 
till the defects are lost sight of. 





Don’t be discouraged because you are 
not a fluent speaker. If your infirmity 
compels you to economize on words, the 
busy man you are addressing will for- 
give you for not being an orator. 





AGENTS SHOULD GRASP THE 
ADVERTISING OPPORTUNITY 





Local agents can get much value out 
of advertising in their local papers if 
they do it at the proper and psychologi- 
cal moment. Perhaps there is some nota- 
ble accident that has left a vivid im- 
pression on the community. Along side 
of the newspaper article telling about the 
accident should be the agent’s adver- 
tisement telling about his accident policy. 

Suppose there is a steam boiler or ele- 
vator accident. Send marked copies of 
these newspaper accounts to every man 
who has a steam boiler or elevator in 
a building not insured by you, giving 
him facts about your company’s indem- 
nity and its inspection service. 

Suppose a storm or some other agency 
breaks some plate glass windows and 
there is considerable interest taken by 
the people in the accident, then is the 
time to work plate glass insurance hard, 
and to advertise in the papers on the 
same page as that on which the news 
account is given. 

When there is some accident to an au- 
tomatic sprinkler system, causing it to 
leak and damage goods, go after sprink- 
ler leakage insurance. 

Accidents in factories or caused by 
teams should be the means of a revival 
in liability business. Send marked copies. 
of papers or clippings to prospective in- 
surants and explain both the indemnity 
and service parts of contracts. 

Suppose some notable man in the com- 
munity is seriously ill or there are a 
number of cases of sickness, a mild epi- 
demic, perhaps. Get your health insur- 
ance contract before the people. Adver- 
tise the features in the papers. Get up 
some attractive leaflets or dodgers and 
mail them to every man of insurable 
age. 

In short, take advantage of every op- 
portunity to let your wares be known. 
Don’t let any striking feature of com- 
munity life pass by without interesting 
people in your business. Make the un- 
usual the leads to business. You will 
help others and yeu will help yourself. 





He 


ho lacks energy lacks the secret 
of guides 
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Liability Insurance 








The “General Liability” policy differs 
with companies. Some make it cover 
employers’ and public liability only, while 
other companies add elevator and teams. 
Most policies do not cover structural 
changes or demolition of buildings and 
sidewalks or accidents caused by an 
employe not on the payroll filed in the 
schedule. An extra premium is charged 
to cover such accidents. : 

Accidents may occur that are not di- 

rectly due to the operations of the trade 
or business. The sidewalks or other 
ways may not be safe. There may be 
some defect in the original construction 
which causes pieces to fall and injure 
the public. The Philadelphia _ Casualty 
in discussing the “general liability’ form 
says: 
“The duty of due care on the part of 
the individual, firm or corporation in 
possession of real property extends fur- 
ther, however, than is indicated by the 
above statement—in other words, while 
the trade or business may be conducted 
with a nice regard for the safety of the 
public, there may have been such neg- 
ligence in the care bestowed upon the 
construction or repair of the buildings 
or sidewalks as to cause injury and 
damage to persons rightfully on the 
premises or using the sidewalks, and 
since such breach of duty toward the 
public is something entirely apart from 
the trade or business operations on 
which the premiums for employers’ lia- 
bility and public liability policies are 
computed, it will be readily appreciated 
that these policies do not completely 
cover and protect the assured against 
every breach of the duty to safeguard 
the public.” 

“The basis upon which the premium 
of the “general liability” policy is com- 
puted is (1) the payroll to cover all 
employes on the premises and who may 
be injured or cause injuries to others; 
(2) the street frontage; (3) the floor 
area; (4) the elevators, if there are 
any, and it will be observed that we 
have here three factors that do not enter 
into the computation of premiums on 
employers’ liability and public liability 
policies, and quite naturally we are pre- 
pared to understand that we have in 
these factors the reason for the broader 
covering of the “general liability” policy, 
which protects the assured not only as 
respects a possible breach of his duty 
toward his employes or strangers in the 
conduct of his business, but against any 
breach of duty in the construction or 
repair of any part of the property for 
which he may be responsible.” 





Frequently contractors who aim to pro- 
tect their sureties by an employers’ liabil- 
ity policy do not give full protection. 
Such contracts do not cover accidents to 
the public, or for injuries due to the 
negligence of a subcontractor. The cost 
is less and the contractors trust to luck. 
It is the best plan for the surety to have 
the liability policies deposited with other 
collateral security. Then he can judge 
whether the protection is adequate. 





Poles have a hard name among Chi- 
cago liability men. A man who is promi- 
nent in the business says that when he 
finds a concern employs many of that na- 
tionality he counts it a bad sign. He 
finds them the hardest people to settle 
with of any class. They always want 
heavy damages. On the other hand, Ital- 
ians are said to be reasonable in their 
demands and a settlement with them gen- 
erally can be made quickly. 





_ One of the hard things for some liabil- 
ity agents to do is to tell a prospect 
what the policy offered does not cover. 
It is very much better that the assured 
should know definitely just what protec- 
tion he has than that the agent, fearful 
lest he lose the business, should leave him 
thinking he is protected when he is not. 
The adjuster will not be slow to tell him, 


is not covered, his feelings toward the 
agent who allowed him to remain in ig- 
norance may readily be imagined. 





Most of the older and conservative lia- 
bility companies have reached a point 
where they can be more careful in the 
selection of risks. They are avoiding 
the targets where the life has been cut 
out of the premium. Big premium risks 
are most alluring to companies after 
volume or which are new in the field. 
In order to corral this business, the rate 
is cut below cost. It has been learned 
recently that one of the officers of a 
very large corporation acknowledged to 
a friend that the company carrying its 
liability line was not coming out nearly 
even, but it feared to let it go on account 
of the shrinkage in premium it would 
make. 

The conservative companies are making 
more on a smaller income by being con- 
tented to let the institutions of large 
maws swallow the losing propositions. 
After the greedy companies are afflicted 
with a bad case of indigestion, it is likely 
that the target risks cannot get insurance 
at less than cost. 





Every agent in delivering a liability 
policy should take particular pains to em- 
phasize to the assured the necessity of 
giving immediate notice of an accident, 
even though it seem trivial. A minor in- 
jury may develop into something serious 
or the injured person is liable to get in 
the hands of a shyster attorney who feels 
he can get something by pushing a claim. 
Every accident needs to be investigated 
at once and proper evidence gotten. 
While the agent should not magnify a 
minor accident by making much stir or 
an exhaustive investigation he should get 
quietly the salient facts. 





Local liability agents do not always 
consider that the home office charges up 
against each risk all expense connected 
with it. For example, an agent wanted 
local attorneys to handle cases. The 
general agency a few miles distant had 
an attorney employed by the year, whose 
services were much cheaper than those 
of lawyers called upon only occasionally. 
The agent did not seem to comprehend 
that the added expense of calling in local 
attorneys was charged up to each risk, 
helping to make a bad experience, which 
at any time might militate against grant- 
ing concessions to it. It is to an agent’s 
own personal interest to help the com- 
pany hold down the expense of handling 
losses to the lowest point consistent with 
good service. 





Elevator liability is a nice line to so- 
licit because of the arguments that can 
be put forth. It combines two features, 
inspection and indemnity. The inspec- 
tion service is worth the premium because 
the liability companies employ experts 
who inspect the elevators periodically. If 
weak spots are discovered, they must be 
remedied or the company will cancel the 
policy. There are numerous cases of ele- 
vator accidents. An agent can carry with 
him newspaper clippings about accidents. 
An elevator accident always means a 


prejudice against the building. Tenants 
or those having business with them, em- 
ployes, etc., will get the opinion that there 
is not proper care taken of elevators. 
Publicity is harmful and the owner wants 
to avoid it. Inspection service often pre- 
vents accidents. It is something an as- 
sured should not be without. An eleva- 
tor’s equipment and machinery are always 
subject to wear and tear. They are in 
almost constant use. Because people get 
accustomed to them and have to use 
them, they often forget the danger until 
some accident brings out the peril. 





With the number of automobiles in use 
an agent should aim to round up a choice 
automobile liability business. The danger 
of damage suits on account of injury is 
ever at hand. In former times the lia- 
bility companies made themselves exempt 
if the speed ordinance was violated when 
a person was injured. This clause, how- 
ever, practically made the policy useless, 
so nearly all companies cover injuries 
regardless of the speed ordinance. 

With the automobile liability policy, the 
owner will no doubt be interested in a 
policy covering fire, explosion and theft, 
issued by the Columbia of Jersey City, 
Insurance Company of North America 
or Boston Insurance Company. 





The Fidelity & Casualty has examined 
4,147 accidents and finds 13.4 percent could 
have been prevented either by care on 
part of employes or use of safety devices. 





Very frequently there is contingent lia- 
bility when the owner is supervising work 
of construction. Where the owner has 
any control it must be definitely stated. 
Owners do not appreciate that they may 
be sued and an effort made to hold them 
liable. The cost of a contingent liability 
policy for owners is very moderate. If 
the owner has authority to hire or dis- 
charge workmen without reference to the 
contractor, he can be held directly lia- 
ble and his contingent liability policy is 
of no value to him. 





While formerly the different organi- 
zations of employers did not amount 
to much in exchange of views regarding 
phases of their business, it has -gotten 
to be the case now that these various 
associations are taking up subjects per- 
taining to their business. For example, 
they compare notes as to what each 
other pays for different lines of insur- 
ance, and if one finds that he is get- 
ting a lower rate for what seems to 
be the same risk, an investigation is 
made. Some organizations have at- 
tempted to get quotations from differ- 
ent insurance companies with the hope 
of securing more satisfactory rates than 
they have been accustomed to pay. Ow- 
ing to the varieties of hazard, compa- 
nies claim it would be impossible to 
give the same rate to all concerns. The 
attempt of employers’ organizations to 
beat down rates by united action is not 
viewed with any sort of approval by the 
insurance companies. 





The true principle of insurance is the 
removal of chance. 








HE following table is given to sh 

bility companies under the laws 0 

requires higher contingemt reserv 
that sum for most of the states. The va 
ent state requirements is of interest: 


Mich. 
I I 8 ont ict eeenheene etnies $1,464,200 
American Fidelity ........ccccssce cevcess 
American Mutual Liability........  ....... 
Casualty Co, of America......... 437,589 
BE, EA no ccccevaciccsccccses 1,149,225 


Empire State Surety. 





Prankfort ...cccccoces wee ... 647,006 
Fidelity & Casualty............... 1,173,071 
General Accident ............200. 160,911 
ES SY See 817,661 
Maryland Casualty .........scsece 866,386 
 § — |RSer 230,737 
MEE KGGGh665466444400040082600 600 546,567 
Pennsylvania Casualty ........... yr 
Philadelphia Casualty ............ eohes 

a ieee icky ks 6's ate aces iceinle wah 519,341 
CE ht nnce en edelbswees4064eeee 2,678,608 
U. is brace sew ieee «eat 51,833 





and if he learns after a loss for which he 
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Reserves of Liability Companies 


ow the contingent reserves put up by lia- 
f four different states. Where one state 
es than others, a few companies use 
riance of the reserves under the differ- 


Surety and Fidelity 


There is no excuse these days for a 
man to go personal surety on any ordi- 
nary business for anyone. There is no 
better line to work than bonding, be- 
cause of the strong arguments against 
personal surety. 

A man owes it to the men with whom 
he is engaged in business not to go 
surety for anyone. He owes it to his 
creditors, if he has any. He owes it 
to his family and himself. It is a good 
rule to follow to refuse to go surety 
for any and make it absolute. It wouid 
be wiser for a man to pay for a surety 
bond himself than to sign his own 
name. When a man signs a bond he 
voluntarily places over his business and 
family a hazard that may wreck or 
seriously embarrass him. He knows not 
into what perils he is drifting. You 
know but little about the way the man, 
whose bond is signed, is conducting his 
business. It is safer for the public to 
have a corporate bond, if for no other 
reason than to get the advantage of a 
company’s inspection system. 











Some time ago a special agent ap- 
pointed as local representative of a surety 
company a man who was broken in for- 
tune by having had to make good under 
a bond he had signed for a friend. The 
friend defaulted with no property and the 
other two sureties died without leaving 
estates. 

“Why did you do it?” asked the special. 

“Well, I didn’t want to, but I could not 
get out of it. When I was a young man 
that friend got me a political office and 
was the first to volunteer to sign my bond. 
He was rich then, but he lost his money. 
Then there came a time when he needed 
a bondsman and he called on me. I was 
afraid of him, but I could not refuse him 
after all he had done for me.” 





The government ruling limiting any 
single liability to 10 percent of a com- 
pany’s combined capital and surplus will 
bring companies and agents closer to- 
gether and closer to each other. It will 
necessitate a standard system of reinsur- 
ance of risks by the agents themselves, 
which will in due course remove from 
unfair position all agents who seek to 
trample upon others who are under more 
stringent discipline. It is to be hoped 
that surety agents who are sincere in their 
business will take advantage of the splen- 
did opportunity now presented them to 
eliminate the unreliable class of agents 
who have done so much to deride honest 
business practices. The just agents may 
now almost compel companies to place 
proper men in charge of thir agencies 
and agency departments. 





Some surety companies are prone to 
put too much dependence in the fre- 
quently contracted opinions of home 
office men. Agents of good caliber are 
inagreat measure better able to judge 
most risks from their physical conditions 
than are home office men. But a compar- 
ative few of the latter know more of a 
risk than the book of rules says of its 
class or the monotonous forms of the 
company show. There is often too much 
stress put upon the statutory objections 
and not enough of the insurance spirit 
put into underwriting. This important 
factor is sometimes overlooked by agents 
in presenting business. Careful investi- 
gation of risks and a clear statement of 
facts would assure the acceptance of 
much business that is now declined. 





So-called political business — fidelity 
bonds for public officials, their appointees 
or constituents—is a hidden menace to 
other lines of fidelity business. Surety 
agents, in large cities particularly, cater 
too much to this class of business, and 
companies seem to court it too fervently. 
A newly appointed official whose personal 
character may be almost an unknown 
quantity is usually an acceptable risk on 
a legally prescribed form of bond which 





m. F. Til. Mass. 
$1,536,166 $1,481,122 $1,505,694 
31,551 31,367 30,707 
ene  j-  sheeaes 281,513 
251,767 245,927 246,016 
1,468,941 1,425,94 1,468,941 
24,66 24,668 eeankeoe 
637,957 572,176 637,957 
1,173,071 1,023,026 1,173,071 
19,935 203,108 217,079 
737,921 27,632 737,921 
740,393 669,669 730,839 
132,010 125,936 130,427 
516,567 516,273 505,370 
28,952 z o6sesee 
1,070 51,040 50,009 
264,435 264,435 264,435 
3,624,805 3,499,627 3,624,805 
we 212,834 20,106 


is without a condition in favor of the 
surety, with practically no investigation 





April 25, 1907. 


THE WESTERN UNDERWRITER. 


tt 








of the man and with very indifferent safe- 
guards upon his accounts. It is often 
taken at a rate which is frequently less 
than 25 cents, while a bank officer whose 
conduct in local financial circles may be 
as an open book and his personal life a 
model must make an extended expose of 
his private affairs, give many references, 
stand a rigid investigation among his fel- 
low business men, thus divulging what 
may be to him a tender subject, i.e., that 
his honesty is a risk to be paid for by 
his employer, and the charge for his bond 
is ordinarily twice that made for the bond 
on his usually less provident political 
neighbor and the bond itself with many 
stringent conditions for the protection of 
the surety and safeguarded by careful 
business precautions. This is a problem 
that confronts agents and not generally 
recognized by companies in consideration 
of business presented. It strengthens the 
argument that “knowing the man” is the 
principal requisite, no matter what the 
company’s forms may demand. 





The “reference and character certifi- 
cate” which the Metropolitan Surety is 
now issuing, and which other companies 
doubtless will issue if it shall prove popu- 
lar, ought to be a good thing to pave the 
way for fidelity bonds. On payment of a 
small premium the company looks up the 
applicant’s record, and, if it is satisfac- 
tory, issues a certificate to the effect that 
it stands ready to issue a fidelity bond on 
him. If, partly by means of this certifi- 
cate, he secures a position of trust and 
needs a bond, the natural place for him 
to go is to the company which has already 
agreed to issue the bond and which will 
not have to trouble his references again. 





An experienced agency official of a 
surety company states that he has almost 
ceased going after fire insurance men for 
agents. He says that in too many in- 
stances they do not seem to appreciate 
the difference between fire insurance and 
bonding. They put a fire company on a 
risk unless it is on the prohibited list, and, 
if the company does not like it, it cancels 
off. A bonding company cannot cancel 
in this way. hen it is on, it is on to 
stay. Therefore the same discretion can- 
not be allowed agents. When they sub- 
mit a case and it is turned down, too 
often, if they are in the fire insurance bus- 
iness, they are ready to throw up the 
agency. This man, therefore, is going 
after lawyers mostly, except in larger 
cities where he can get a place in an office 
of such size that it has a surety man to 
handle its surety business. 





One of the companies has compiled a 
table showing the liability carried by the 
companies that have been in business for 
ten years. There is given also the ac- 
tual loss on such liability; the percent- 
ages deduced are interesting. They range 
from 8-1ooths of a mill on a dollar to 
1.45 mills, the average being 1.15 mills. 
That is, on a $100,000 basis the actual 
loss has been $115. 





Shortage found in the subtreasuries 
in New York, Chicago and St. Louis will 
tend to cause the surety companies to 
require full rates on fidelity bonds cov- 
ering this class. It has always been re- 
garded as high-grade business due to the 
system of safeguarding funds. The men 
appointed to take charge of the sub- 
treasuries are of responsibility and have 
good business training. They aim to get 
employes of absolute integrity. On ac- 
count of the favorable experience on this 
class, companies have been taking it at 
very reduced prices. 


Was there ever more consummate 
nerve than to ask a man to risk his prop- 
erty by signing your bond when there 
are corporations organized to perform 
that service for a consideration? How 
does it differ from asking your friend 
to take you and your family into his 
home so you will not have to pay rent to 
somebody else? 








_ There are lots of people who do things 
just because somebody elsé does. 





Miscellaneous Lines 








The Maryland Casualty gives some 
valuable information for the new agent 
who does not understand the types of 
boilers. It is in condensed form and 
clear. The article says: 

“The plain cylinder boiler, made of 
sheets of steel bent into cylindrical shape 
and heated by a plate of steel at each 
end, is the original form from which 
fire tube and water tube boilers have 
developed. It was found that the plain 
cylinder boiler did not furnish sufficient 
heating surface because the heated gases 
of combustion passed off before yielding 
their maximum of heat. The experi- 
mental boilers made were numberless, 
but one of two basic principles was ap- 
plied in each case. 

“One type known as ‘fire tube’ or 
‘tubular’ boilers is so constructed that 
there are numerous tubes or flues run- 
ning lengthwise through the boiler which 
is set so that the direct heat of the fire 
is utilized and the gases of combustion 
are passed and repassed through the 
tubes until most of their heat has been 
absorbed. Fire tube boilers are both 
horizontal and vertical, the vertical tu- 
bular boilers being the most commonly 
used type for small powers. All tubu- 
lar boilers are very liable to explode 
unless they are frequently and carefully 
inspected, because in the horizontal tubu- 
lar boiler the shell is directly exposed 
to the fire and is quite apt to be burned 
or weakened, especially when there are 
deposits of scale or grease upon it, and 
in the vertical tubular boiler scale fre- 
quently collects in the water leg and 
on the crown sheet, the parts of the 
boiler nearest the fire, and overheating 
of the metal resulting, explosions occur. 

“In the water tube boiler the tubes 
contain water, the flames and gases of 
combustion being on the outside. This 
form of boiler generally. consists of a 
bank of tubes inclined at an angle of 
about 15 degrees from the horizontal and 
connected with a horizontal water and 
steam drum overhead. Water tube boil- 
ers are just as liable to explode as fire 
tube boilers, and it is very necessary 
that they be well inspected. There is 
no type of boiler which has not exploded, 
and so inspections are a matter of duty 
to the owner of boilers.” 





While most companies discourage mer- 
cantile burglary, the Maryland Casualty 
counts it a clean and desirable business. 
It requires, however, a keener underwrit- 
ing discrimination than residence risks. 
The Maryland Casualty policies cover 
not only goods stolen, but repairs dam- 
ages done by burglars. This one feat- 
ure alone has appealed to many assured. 
A fire agent should solicit burglary in 
connection with fire insurance. 

A good suggestion in soliciting burg- 
lary is to reduce the cost to so much 
a day. It then seems small in com- 
parison with the $1,000 or more pro- 
tection. 





One of the companies calls attention to 
the tendency of certain kinds of business 
houses to get exceedingly large sizes of 
plate glass in order to give a better dis- 
play. This is true especially in the large 
department stores. The manager figures 
that if he can get an unbroken pane of 
glass the display can be made to a better 
advantage. These have to be supported 
from the inside. The replacement of 
these plates is difficult and hazardous, and 
most of the companies do not look on 
them with any relish. 





The magnitude and growth of burglary 
insurance is shown in a recent statement 
in the Metropolitan, as follows: “From 
the Spectator chart just issued, it is 
shown that $1,955,960 were received in 
cash premiums during 1906 and that 
$680,854 were paid out in losses, includ- 
ing estimates for unpaid losses at the 
end of the year, equaling 34.8 percent. 





The business was transacted by twenty- 
one companies. In the year previous, 
1905, seventeen companies obtained $1,- 
716,501 cash premiums and paid out 
$534,455, equaling 31% percent, so that, 
while the business for the past year was 
slightly larger in volume the loss ratio 
was considerably higher and the expenses 
of conducting the business were also con- 
siderably greater.” 





In plate glass insurance, companies 
complain of numerous losses on plates in 
new buildings, which are due to settling. 
However, an agent feels he must get the 
new plate, believing he can hold the in- 
surance after the settling process is over. 
Sometimes plates are covered while work- 
men are still employed in the building, 
which adds to the hazard. 





WHAT CAN AN AGENT OFFER 
A PHYSICIAN OR DENTIST? 





Make a list of the physicians and 
dentists of your town. What has the 
agent in stock that will appeal particu- 
larly to them? 

In the first place, nearly every acci- 
dent company issues a policy covering 
the physician against septic infection and 
against loss of limb, life or time. Every 
physician is meeting this hazard fre- 
quently, so strike him on a special pol- 
icy. Be sure to get a policy that covers 
septic poison, no matter how incurred. 
A few companies endeavor to place 
harsh restrictions around such policies, 
but demand a clear policy that meets 
the bill and gives a physician genuine 
indemnity. 

Next is the physician’s defense policy, 
covering physicians, dentists and phar- 
macists against suits or claims for mal- 
practice. Most companies charge $10 and 
$20 a year, the first giving $2,500 in- 
demnity, the second $5,000. Suits of 
this kind are not uncommon. They are 
expensive and annoying. 

The Fidelity & Casualty, Philadelphia 
Casualty, New Amsterdam Casualty, 
Maryland Casualty and United States 
Casualty write such contracts. 

“An implied contract is created by the 
common law when a physician, dentist 
or pharmacist undertakes to render any 
service incident to the practice of his 
profession or connected with his busi- 
ness, and any breach of this implied 
contract will render him liable for dam- 
ages. 

“The contract created by implication 
of the law is (1) that he possesses a 
reasonable degree of skill and learning; 
(2) that he will use reasonable and 
ordinary care and diligence in the treat- 
ment of a case; (3) that where there 
is room for doubt, he will use his best 
judgment. 

“If a case is proven upon trial, the 
injured party is entitled to have his 
injury measured by the jury and the 
proper damages awarded to him. The 
damages may be nominal, compensatory 
or exemplary. Nominal damages may 
involve only a trifling amount, but a 
verdict for only one cent may carry 
with it a large amount of costs. Com- 
pensatory damages are awarded when 
the injury has been more or less severe 
and pain and suffering, as well as loss, 
either actual or prospective, may be con- 
sidered by the jury in awarding com- 
pensation. Thus, in Kelsey vs. Hay, the 
appellate court of Indiana allowed a 
verdict of $4,500 to stand against a 
physician for improper treatment of 
fractures. Exemplary damages, amount- 
ing to from $5,000 to $10,000, have been 
awarded where the circumstances of the 
case have been particularly aggravating. 
_ “The rule laid down by the courts 
is that one who sells drugs, chemicals 
or medicines is required to exercise the 
highest degree of care to guard against 
injury to others, and there is an implied 
warranty that any article sold is of the 
kind and character asked for by the 
buyer and sold by the vendor. (See 
Elkins vs. McKean, 79 Pa. 493; Schu- 
bert vs. Clarke & Co., 15 L. R. A. 818; 
Hoover vs. Peters, 18 Mich. 51.” 





Accident and Health 


The amount of death and dismember- 
ment accident insurance sold during the 
last few weeks in the large cities is proof 
of the popularit. of that form. It is sold 
to wealthy men or those getting a good 
salary or income. Without weekly bene- 
fits the cost of a $50,000-$100,000 policy 
is $150. The weekly indemnity feature 
costs $100 more. irst the Travelers 
pushed this plan among its agents. Many 
of them sold it, however, in smaller de- 
nominations. The Fidelity & Casualty 
started some months ago to force out the 
big policies. Its agents are selling many 
of these policies containing the weekly 
benefit feature. Then the Casualty Com- 
pany of America got out a big policy. 
The Aétna Life, Preferred Accident and 
Standard have since then entered the 
field with similar contracts. A number 
of men are not attracted to a $5,000 or 
$10,000 policy, but a $50,000-$100,000 con- 
tract appeals to them. 











The Employers Liability gives the fol- 
lowing excellent advice to accident and 
health agents: 

“In his efforts to obtain new business 
the agent should be careful not to allow 
his zeal for a large volume to over-ride 
his judgment as to what constitutes a 
desirable risk. 

“There is so large a field for effort 
among men who are unquestionably good 
risks in every respect that it is far better 
for an agent to devote his time to solicit- 
ing them than to very likely waste it 
where there is only half a chance (or 
really none at all) that the company will 
issue the policy when the application is 
secured. 

“When an agent gets such a risk there 
is a very strong probability that the de- 
fect will become unnoticeable to him at 
least. The individual may be very much 
over-weight, but he will appear to the 
agent only a strong, active man of ordi- 
nary proportions. If too old he will seem 
as spry and capable as a young man of 
twenty. One would never suspect his 
true age. In like manner there are many 
physical defects which ordinarily would 
bar an applicant in the eyes of the gen- 
eral agent, or the home office, but which 
in each particular case submitted are for 
one reason or another urged as excep- 
tions to the general rule. 

“This is not said in criticism of our 
agents, but as a word of caution. We 
feel sure they will appreciate and agree 
with our position and that they will not 
invite disappointment by submitting busi- 
ness which they cannot conscientiously 
recommend.” 





The expense ratio of companies writing 
accident and health, especially those that 
devote themselves exclusively to these 
classes or have one or two minor side 
lines, is a factor that will have to be 
considered. In the early days 20 percent 
commission was paid, but it has gradually 
worked up with some companies until 
35 or 40 percent is allowed. This in- 
creased commission outgo, together with 
greater liberality in the policy contracts, 
is reducing the margin of profit. The 
time will come when the state authorities 
will try to regulate the expense feature, 
arguing that policyholders are paying too 
much. The expense element is one of 
the vital problems to-day in the business. 





The Maryland Casualty referring to 
health insurance says the success or fail- 
ure of this class depends largely with the 
agent. There are no adequate statistics 
to be applied to conditions under which 
the business is now conducted. In ac- 
cident insurance, the occupation has 
much to do in forming an underwriting 
judgment. Not so in health insurance. 
The Maryland Casualty says: 

“The health premium is constructed to 
cover only persons in good physical con- 
dition .at the time the insurance is taken 
out. The agent who fails to appreciate 
this fact fails to properly represent his 
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own or his company’s interests. By 
ignoring the physical condition of the ap- 
plicant a few more risks may be written 
at the outset, but as claims begin to fol- 
low in close succession, any business thus 
written is soon placed under more or 
less suspicion, and those who are inter- 
ested in advancing this form of insur- 
ance to its rightful position are thereby 
discouraged as to its future.” 





When a man buys an accident policy 
he is simply hiring a company to do a 
thing for him that can do it better than 
he can himself. He takes his watch to 
the jeweler to have it cleaned for 
the same reason—the jeweler can clean 
it more quickly and better than he can, 
because he knows how and is equipped 
for the business. Our business is that 
of carrying risks—we are equipped for 
that business; so, we can carry your 
risk not only better, but cheaper, than 
you can.—Continental Record. 





When business is slack and you see 
a spare hour or so ahead, solicit women 
for policies. Most companies restrict 
the class to those drawing a _ regular 
salary or income which requires their 
absence from home to perform their 
duties. Even in the smaller points there 
are some women employed on a salary 
who would be interested in an accident 
policy. 





These are good days to solicit health in- 
surance when the temperature is fickle 
and people are putting on thinner clothes. 
It is a period when a man_ becomes 
careless. During the colder weather he 
is careful as to keeping his body warm. 
These are uncertain days as to weather 
and some strong arguments can be made 
as to health insurance. 





Suppose after a month’s injury or ill- 
ness someone would hand you a check 
for your lost time. You'd appreciate it. 
But the checks from friends or philan- 
thropists thus received are very, very 
rare. The insurance company is paid, 
however, to do just that thing. Its plan 
is to coin loss of time into dollars. No 
man of moderate or even small income 
can afford to go unprotected these days 
when the cost is in his range. 





The Maryland Casualty has printed 
25,000 mail cards for the use of its agents 
to mail to prospects. The form is a good 
one and can be adapted to suit the pur- 
pose of any agent. On the top is a pic- 
ture of an ambulance. Attendants are 
putting an injured man in it. Here is 
the body of the card: 

SUPPOSE THIS HAD BEEN YOU! 


Riding in an ambulance is no fun. 
Suffering in bed for weeks is still less. 
The doctor’s and druggist’s bills add 
mental anxiety to the bodily suffering. 
And your income is cut off an account 
of your inability to work! 

That’s a bad tangle—but the Maryland 
Casualty Company will unravel it. We 
can’t prevent bodily pain, but we can ease 
your mind of its worry. 

Our disability policy furnishes an in- 
come when you are unable to work, and 
keeps your mind free from care when 
you are well. It’s a sure dependence. 

To-morrow may bring accident or ill- 
ness to you. Prepare for it to-day. Let 
us talk it over and show you a sample 


policy. 
(Space for Agent's Imprint) 





Josiah Strong, president of the Insti- 
tute of Social Service, in his statistics 
shows that no less than 575,000 persons 
in the United States will suffer death 
by accident or other violence during the 
next ten years. This seems almost im- 
probable when viewed at first glance, but 
at the present time one person is killed 
by the railroads every fifty-five minutes. 
One persons is injured in some way or 
other every six minutes. 





“Chance” is the unknown or undefined 
cause of events that are wacertain or not 
subject te calculation, 


Industrial Disability 








Most of the industrial disability com- 
panies are now giving their district man- 
agers profit-sharing contracts, and the 
plan promises eventually to solve some 
of the most serious problems of the busi- 
ness. While these contracts vary, the fol- 
lowing is their general plan. The agent 
gets all policy fees. Of the total amount 
of premiums collected in the agency (not 
including policy fees) 15 percent are al- 
lowed for home office expenses, 2 percent 
for taxes and 5 percent for collection of 
premiums, whether made by the agent 
or somebody else. These charges amount 
to 22 percent. The remaining 78 percent 
goes for claims and profits. If the claims 
amount to 35 percent, it leaves 43 percent 
of the premiums for profits. Of the pro- 
fits the agent gets 40 percent and the com- 
pany 60 percent. Settlements are usually 
made at the end of every three months. 

Under this plan the adjusting is han- 
dled by the agent. If he is too liberal 
it cuts down his contingent profits. In 
short, the agent feelsas if he was paying 
40 percent of each claim paid. This 
probably results in adjustments as nearly 
fair to all parties as any plan yet de- 
vised. The agent wants to hold his 
policyholders and, to do that, must be 
fair. At the same time he must stand his 
share if he is too liberal. Under this 
system the bad name that the traveling 
adjuster has given industrial companies 
is likely to disappear. Under the profit- 
sharing plan the agent must write a good 
class of business in order to make much 
profit for himself. (What with his policy 
fees and contingent profits, an agent who 
is active and industrious can build up.a 
fine income. 





When an agent delivers a policy he 
should acquaint the holder with its main 
features. An important condition is im- 
mediate notice of disability. Owing to 
delays in giving notice much trouble has 
arisen in settlements, as the companies 
stipulate the time in which notice can be 
given. A policyholder is apt to forfeit 
his benefits unless he understands this 
condition, and it is no more than right 
that the agent should make the condition 
clear. 

Every agent should carry with him a 
memorandum book for list of prospects. 
This should be added to from time to 
time. Unless an agent has some definite 
list of this kind, he is likely to dissipate 
his energy. When an agent has a list he 
has something tangible to work on, he can 
see for himself if results are being made. 
With a list an agent can outline his cam- 
paign and labor in a systematic way. If 
an agent works at random, with no one 
particularly in view to see, he loses time. 





An agent might as well not make the 
effort to talk business if he has to address 
a half dozen men. One man will make 
one objection and another will have some- 
thing else to which exception is offered. 
The result of it all is that no application 
is taken. A man hesitates to sign his 
name when his friends are about, even if 
he desires to. The effective canvass is 
made when he is addressing but one man, 
or at least none should be present out- 
side the family circle. If you find your 
prospect has to be talked to when some 
one else is listening, wait until you see 
him alone. 





Industrial disability underwriters, who 
have looked into the subject carefully, 
are said generally to favor the plan of 
providing in disability policies for a 
funeral benefit in case of natural death. 
This, however, is life insurance, and 
companies writing such policies have to 
qualify in the various states as life com- 
panies. Most companies in the Detroit 
Conference could not write this business 
without amending their charters and, as 
many of the little companies have not 
sufficient assets to enable them to get life 
insurance charters, silence is maintained 


on the subject in the interests of har- 
mony. 

The advantages of incorporating a 
funeral benefit in a disability policy aie 
that it makes the policy sell more readily 
and is believed to help keep the busi- 
ness from lapsing. The funeral benefit 
is about as large as the average, indus- 
trial life insurance policy and costs much 
less. This fact appeals to men. Then, 
there is a permanence about life insur- 
ance which prevents men from changing 
companies readily. 





The new industrial policies will soon 
be out. The Detroit Conference com- 
panies will have in the main the same 
clauses, although it is said the National 
Casualty will have some new features. 

The main reform inaugurated by the 
conference companies is the payment of 
full indemnity for a limited number of 
weeks instead of part indemnity for a 
longer period, covering certain accidents 
and diseases. It has been a source of 
friction in adjustments to pay partial in- 
demnity. Claimants were dissatisfied 
and felt they were not getting all that 
was coming to them. 

Other new features are also introduced 
which tend to liberalize the contract. 
The policy will be a better one for the 
assured. A claim can be adjusted more 
easily. The companies found their ex- 
perience justified a more liberal policy. 
The action shows that the companies are 
willing to concede all that is possible to 
the assured. 





Don't write the office about the busi- 
ness you intend to close. Don’t paint 
a roseate future in your letters, but let 
the office see the applications in your 
hand. The business ahead is not so in- 
spiring to the office as the business 
closed. Back up your position with the 


company with signed applications. They 
speak in tongues of fire. ‘ 
Frequently an agent can impress a 


prospect by presenting some special phase 
of the contract rather than the general 
plan of insurance. This feature possi- 
bly has some particular attraction. It 
may fit his case exactly. To adapt the 
contract to the man, to be able to select 
some portion that will appeal to him, 
necessitates a good working knowledge 
of the contract. Its special parts should 
be so well at hand that any one may be 
brought into play when needed. The 
agent, being fully cognizant of policy 
conditions, should then know his man 
and be able to discern what points will 
be most effectual with him. 





Will the new policies tend to reduce 
the lapse ratio? Yes, to some extent. 
People will be more satisfied with ad- 
justments. A_ dissatisfied claimant is 
about as bad an advertisement as a 
company can have. In some localities 
claim settlements have played havoc with 
a company’s business. 

But adjustments are not perhaps the 
salient cause of lapsation. One of the 
best district managers in the country has 
written 3,200 policies since he took up 
the work. He is a hustler and very 
systematic. Yet to-day he has but 500 
policies on his books. The men who take 
out industrial policies change around. 
They are migratory. They drop a pay- 
ment and then begin again two months 
later. There are twelve chances in the 
year to lapse and if there has been no 
claim, they begin to think there is no 
further need for protection. The very 
character and mental equipment of in- 
dustrial policyholders conduce to lapse. 

Because the debit system is not in 
vogue in the industrial disability compen- 
sation plan, as it is in life insurance, 
there is but little incentive for an agent 
to work on renewals. He can get $5 
on a new man, whereas his renewal com- 
mission is comparatively small and it 
takes just about as much time and work 
to get a renewal as a new risk. 

Later on the companies will probably 
work out a debit scheme where an agent 
will be paid a commission on his increase 





in premiums. For instance, an industrial 


life agent is paid fifteen times his weekly 
increase in premiums. Therefore, it is 
to his interest to keep every policy in 
force. 

Some disability companies have tried 
to adapt the industrial life system in 
some of its forms, but no plan has been 
successful. Until nearly all the com- 
panies agree to such a plan, it cannot be 
put into effect. 





Here is a good plan suggested by a live 
agent to multiply his prospects. When 
an application is written, he requires the 
names of three friends of the applicant 
for reference. The applicant naturally 
furnishes the names of men who are 
more or less intimate with him. Of 
course, the agent does not use the names 
very frequently for reference, but they 
make him a splendid list of prospects. 
After a prospect has been closed it is 
very easy to go to a friend given as a 
reference and say to him, “Your friend, 
Mr. , has just taken out a policy. 
He believes it is the very best protec- 
tion he can secure. He is pleased with 
it. Now I know you will want one.” 








That everlasting “To-morrow” is the 
bane of some solicitors’ existence. It 
is so easy to defer, and delay often 
means failure. The agent hesitates to 
ask for what belongs to him. He stands 
on the brink of the pool and shivers. 
rather than take the plunge and feel 
the delightful afterglow. The longer a 
man postpones a duty, the harder it be- 
comes. It finally results in a lost op- 
portunity. His road is strewn with neg- 
lected moments. Just eliminate the “To- 
morrow” from the lexicon of business 
when you can do the work to-day. 


The health end of the disability con- 
tract causes the most friction. There are 
more claims than on accident and they 
are more difficult to adjust. Disease is 
more subtle than an injury. It is less 
getatable, so to speak. Companies do not 
begin to pay indemnity until after one 
week’s illness. The assured feels he is 
entitled to more than he receives. <A 
sickness claim is also one a doctor can 
twist into a claim to suit the policy. An 
injury is more definite in its character. 

Yet because sickness is covered, the 
contract is much easier to sell. It is 
more frequent than accident. There are 
always evidences of it at hand. 





The agent not being tied down to 
definite hours is liable to idle his time. 
If he were working on a salary for some- 
one, he would see the necessity of putting 
in a definite number of hours. It is a good 
plan to accustom one’s self to eight hours 
a day and put in the time energetically. 
This time should be used in as earnest a 
way as though the agent were employed 
on a salary with definite duties. 





Industrial disability managers find that 
agents of industrial life insurance com- 
panies are about the best men they can 
get as a class. These men have learned 
to work steadily and make straight can- 
vasses under the supervision which the 
well-organized life companies provide. 
When they go to industrial disability in- 
surance they carry this training with 
them. Furthermore, they have learned 
to sell insurance to the industrial class. 





Health and accident insurance has now 
become the most important branch of the 
insurance business, even though it is still 
in its infancy, as a matter of fact, and it 
is to-day commanding the thoughtful con- 
sideration of the best business minds in 
the country. Since the birth of the insu- 
rance business the objection has always 
been, “One must die to win.” But not so 
now. The reverse is true, since under 
the new order of things “one must live 
to win.” In the minds of the great ma- 
jority of people in this country the prob- 
lem is not, “How much of an estate can 
I leave at mv death?” but “How may I 
protect my regular income, in the event 





of misfortunte, and thus properly provide 
for those dependent upon me?” * * * 
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AMONG CASUALTY AGENTS 


PLATE GLASS COMPACT BUMPED 











Pennsylvania Casualty Refuses to Join 
at Chicago and the Other Compa- 
nies Are Out for Blood 





The Chicago Plate Glass Underwriters 
Association seems to have met with an 
early end. The Pennsylvania Casualty 
was a member under its former manage- 
ment at Chicago, but P. L. Wickes, Jr., 
the present manager, has decided not to 
unite with the association. A committee 
and some of the plate glass underwriters 
as individuals have used considerable in- 
fluence with Mr. Wickes to get him to 
join, but he has given his final decision to 
stay out. The New Jersey Plate Glass 
announced that it would not remain in 
the compact with the Pennsylvania outside. 
This has led to a general agreement 
among the members of the association to 
protect each other’s business, but a general 
fight will be made on the Pennsylvania 
Casualty. When it became known that 
the Pennsylvania Casualty was outside, 
brokers began visiting that office to get 
quotations to use with other companies 
in order to hammer down rates. Mr. 
Wickes gave notice to brokers that he 
would not quote rates unless he felt 
pretty well assured that he would get the 
business. 

The first blood of any consequence was 
drawn over the plate glass business of 
Carson, Pirie, Scott & Co., the big de- 
partment store. It was reported that Mr, 
Wickes had bid $1,000 on the risk. The 
compact companies agreed to take it at 
$950, a number of them carrying their 
share of reinsurance for the New York 
Plate Glass. Mr. Wickes, however, main- 
tains that his bid was $1,750. The feeling 
in Chicago is that there will be a free-for- 
all fight during the next few months un- 
til every company is sick of low rates and 
ready to form an agreement. Up to the 
time that the Pennsylvania Casualty bolted 
the compact, the plate glass situation was 
considered in better shape in Chicago than 
it had been for some years. 

Mr. Wickes declared that his home of- 
fice is not friendly to compacts, believing 
that it is better policy to operate inde- 
pendently. However, he asserts that he is 
not out for business at low rates on any 
class that the company writes. He says 
he intends to get adequate rates at all 
times. 





New Features of Policy 

The new policy of the National Casu- 
alty to be sold on the monthly payment 
plan will include the following features: 

Benefits for illness go in effect thirty 
days from date of policy instead of sixty 
as heretofore. 

Every day of sickness covered. The old 
policy cut off the first week. 

All chronic disorders covered for full 
indemnity for a period of three months. 
The old policy only paid 20 percent. 

Nonconfining illness or convalescing ill- 
ness covered for 50 percent. The old 
policy paid 40 percent. 

Partial disability for accident 50 percent. 
The old policy paid 40 percent. 





Important Decision Is Rendered 
The United States supreme court has 
rendered a decision in the case of Whit- 
field vs. 7Etna Life, in which it is held 
that the Missouri law provides that the 
suicide of an assured shall not constitute 
a valid defense in resisting payment of a 


policy. ; 
James Whitfield had a $5,000 accident 
policy. He committed suicide. The com- 
pany had a clause in its policy providing 
for only $500 indemnity in case of sui- 
cide. This sum was awarded by the cir- 
cuit court of appeals. ya 
The court of appeals took the position 
that an expansive construction of the law 
would render the statute violative of the 
common law allowing freedom in con- 
tracts. The court therefore held that the 
state law could not properly be construed 
as prohibiting the right to classify risks, 





which had been done in providing for the 
payment of only $500 in case of the death 
of the insured by his own hand. The su- 
preme court took the opposite view. 





Must Comply With Insurance Laws 

The attorney-general of Missouri has 
ruled that the National Live Stock In- 
surance Company cannot do business in 
that state without a license from the 
insurance department. The company 
claimed its form of contract was a mu- 
tual underwriting scheme, and did not 
come under the supervision of the de- 
partment. As the company has not the 
required capital designated by the Mis- 
souri laws, it is probable it will not be 
able to continue business in the state. 





BLAND COMMENTS AS TO RULING 





. President of the United States Fidelity 


& Guaranty Tells About the 
10 Percent Limit 





President John R. Bland of the United 
States Fidelity & Guaranty was in Chi- 
cago last week on a western trip. In 
speaking of the 10 percent ruling of na- 
tional government as to surety bonds, 
he said that his main objection to this 
limit was the fact that these bonds would 
have to be passed upon by a subordinate 
clerk in the departments. The secretary 
of the department would not have time 
to investigate these bonds and would 
leave it to the minor clerk. Mr. Bland 
said that he paid good salaries to the 
heads of his various departments to do 
the underwriting, and to hav2 a minor 
clerk in a government office attempt to 
pass on the judgment of experts seemed 
an injustice. He stated that there were 
many reasons why a clerk could not form 
a correct judgment as to the liability on 
a bond. The largest loss that had been 
paid on a bond, he said, was from his 
company due to the defalcation in the 
Enterprise Bank, Enterprise, Pa., amount- 
ing to $198,000. Of course, from such 
payments salvage is gotten later. 

It is Mr. Bland’s opinion that the 
stockholders and directors of the com- 
pany will carefully look out for its in- 
terests, and see to it that the management 
is not leading the company into dan- 
gerous courses. If a company has an in- 
telligent, capable body of directors they 
will be careful to look out for its in- 
terests, and see that it is on a dividend- 
paying basis. 

Owing to the various factors that enter 
into surety inderwriting, Mr. Bland 
takes the position that while a certain 
amount of regulation should be done by 
insurance departments, no system can 
be devised whereby an outside party can 
reach a conclusion as to what a com- 
pany should carry on a risk. He states 
that the management has to determine 
from its experience and the factors that 
enter into the bond what amount the 
company can carry. Without this in- 
formation, no one can reach a just con- 
clusion. 





Will Pay Partial Indemnity 

On and after May 1 all the Pennsyl- 
vania Casualty health policies will allow 
partial indemnity; i. e., will pay, during 
convalescence or while assured is un- 
able to attend to his occupation but is not 
confined to the house, 50 percent of the 
indemnity allowed on account of total 
disability. This feature will be effected 
by means of a rider which will be at- 
tached to all health policies and is a fea- 
ture which adds materially to the de- 
sirability of their already strong line of 
policies from the policyholders’ as well as 
the agents’ point of view. 





Will Soon Have Many Machines 
The North American Accident now has 
eleven slot machines issuing accident poli- 
cies for twenty-four hours, installed in 
hotels. The premium is a 25-cent piece. 
So far the North American has had no 
claims on these slot-machine policies. It 


will soon have 100 machines in opera- 
tion. The company has a regular coupon 
department in charge of its registry, slot 
machine and coupon policies. 





WILL OBJECT TO GIVING DATA 





Surety Companies Will Probably Balk 
in Furnishing Information as to 
the Excess Bonds 





New York, April 24.—(Special.)—Will 
the surety companies agree to furnish the 
various departments of the United States 
government the data as to bonds written 
in excess of 10 percent of the capital and 
surplus, if such information is de- 
manded? The government departments 





announced at the beginning that such 
schedules would be required, but some . 
companies say they do not intend to ex- 
pose their business to department clerks 
for the benefit of some rival surety com- 
pany. It is said, for instance, that the 
10 percent ruling of the treasury depart- 
ment was secured largely through a 
clerk who formerly resided in Baltimore 
and is a relative or close friend of a 
prominent company official there. It was 
due to his manipulations that Secretary 
Shaw took up the subject. 

Knowing the possibility of some clerk 
divulging the data as to bonds filed, it is 
stated that a brisk fight will be put up 
against filing this information. 

There seems to be some doubt as to 
how far the government departments will 
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allow reinsurance in foreign companies 
to reduce the bond. For instance, some 
bond companies have a treaty with a for- 
eign reinsurance company. It will take a 
very large amount and in turn reinsure 
it in a syndicate of foreign companies not 
admitted to this country. The govern- 
ment presumably will not allow the 
treaty reinsurance for so large an 
amount, much greater than 10 percent ~f 
the foreign company’s United States sur- 
plus. The government, of course, can’t 
trace up the final disposition of the line 
by the reinsurance company. This will 
tend to put a damper in reinsuring jumbo 
lines abroad. 

The American Surety has always had 
foreign reinsurance treaties that enable 
it to handle large bonds indeperdent of 
other companies. It will be interesting 
to see what position the government will 
take on such reinsurance in passing on 
the 10-percent limitation. While the rep- 
resentative of the American Surety was 


AMERICAN FIDELITY COMPANY 
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silent at the hearing in Washington be- 
fore Secretary of Treasury Shaw, it is 
said the company does not favor the 
10-percent rule. 
North American’s New Policy 
The North American Accident is get- 
ting out a new commercial accident policy 
costing $1 a month. It is a $2,500-$5,000 
contract, paying $25 weekly indemnity. 
All the frills are cut out. It is plain ac- 
cident insurance for plain people. Only 
20 percent commission will be paid. 





Pushing Standard’s Business 

John J. Moore and John A. Morrison, 
managers of the casualty department 
of the Moore, Case, Lyman & Herrick 
office in Chicago, are pushing the Stand- 
ard Accident’s business in Illinois now. 
They devote much of their time to the 
liability branch, while D. A. Given is 
working on personal accident business. 
Harry R. Shollenberger, formerly with 
the Maryland Casualty, has just joined 
the agency, and will work in the per- 
sonal accident department. 





Trying to Force Down Rates 

The Employers Teaming Company of 
Chicago, which is composed of a num- 
ber of the big concerns in the city, and 
which was organized primarily to be of 
assistance in time of strikes, is endeavor- 
ing to beat companies down on teams 
liability rates. It has compared rates 
of some of its members and found devi- 
ations, but most were only contingent lia- 
bility policies. As teams insurance is a 
losing game in Chicago, it is hardly pos- 
sible that any company will agree to cut 
rates much lower than they are. 





CASUALTY NOTES 


The London & Lancashire has purchased 
the Law Accident of London. , 

J. J. Murray, superintendent of the lia- 
bility department of the Employers Lia- 
bility, is on a California trip. 

The General Accident of Scotland and 
the Woodmens Modern Protective Asso- 
ciation have been admitted to Indiana. 

H. S. Warner, Chicago manager of the 
Pacific Coast Casualty, will move his office 
next week to 625 New York Life building. 

The American Assurance has_ entered 
West Virginia. E. T. Troop of Reading, 
Pa., special agent, will organize the state. 

The Norwich & London Accident_has 
put up its $200,000 deposit in New York 
and is licensed to write accident, health 
and liability. 

The North American Accident is mov- 
ing into larger home office quarters on the 
seventh floor of the Rookery, Chicago. It 
is indicative of the company’s growth. 

John C. Pitcher, who has been associated 
with the Rollo, Webster & Co. local agency 
in Chicago, has been elected secretary of 
the A. R. Sexton Company of that city, 
general agents of the Aitna Indemnity, and 
takes an interest in the business. 

The Travelers has just paid Mrs. E. 
Drake of Macomb, Ill, $12,200 under the 
accident policy of her late husband. The 
policy had been in force but two years, 
the original amount being $10,000. The ac- 
cumulation amounted to $2,000 and surgical 
bill $200, making a total claim of $12,200. 

The Empire State Surety has discon- 
tinued writing sprinkler leakage insur- 
ance, as it finds that the premium on this 
class is not heavy, and there are many 
factors that contribute to serious loss. 
Furthermore, the coinsurance clause is 
not required, which increases the loss ra- 
tio. 

The bond of the assistant city treasurer 
of Chicago, amounting to $1,000,000, was 
placed last week with the surety com- 
panies. The United States Fidelity and 
Guaranty took over $500,000, part of which 
was reinsured. The other companies took 
the balance, but the American Surety, 
Fidelity & Deposit and National Surety 
would not go on the bond. 

The successor to George D. Allison as 
general ent of the Cincinnati depart- 
ment of the Employers Liability has not 
yet been announced. The agency is a 
desirable one and there are several casu- 
alty men who would like to be considered 
for the vacant position. It is rumored 
that Thomas E. Hanlon, who is now act- 
ing manager, will be given the position per- 
manently. 

In the absence of H. H. Osterhage, for-. 
mer manager of the Citizens Ice & Cold 
Storage Company, Vincennes, Ind., the 
company has entered suit for $5,000 against 
the Federal Union Surety, charging that 
Osterhage embezzled $2,390 of the com- 
pany’s funds. Osterhage was an insurance 
agent before taking the management of the 
ice plant and he retained a number of 
agencies. 











IN LIFE INSURANCE CIRCLES 


DRYDEN TALKS ON CONDITIONS 











Tells What the Prudential Has Volun- 
tarily Done in the Interest of 
Its Policyholders 





President John F. Dryden of the Pru- 
dential has returned to Newark fully 


recovered from the illness which 
prompted him to withdraw from the 
senatorial contest, and has actively re- 
sumed business relations. When asked 
for an expresion of opinion as to the 
effect of radical insurance legislation 
enacted by the different states during the 
past few months, President Dryden 
said: 

There has been much new legislation 
upon the subject of life insurance and 
many important measures have been 
passed, while many others are still pend- 
ing. While it is too early to forecast the 
future effect of the new laws, the Pru- 
dential may be relied upon to meet the 
situation in a spirit of the utmost fairness. 
Not only has the company always done 
what it was legally required to do, but it 
has gone far beyond the mere letter of the 
law and in the most liberal spirit has 
extended to the policyholders the privileges 
and advantages of one concession after 
another. In other words, the company has 
always tried to do more than the law re- 
quired, and it may be relied upon to con- 
tinue so to do. In its final analysis 
statute requirements at the best are a 
declaration of a broad and general prin- 
ciple of administration, and in the execu- 
tion of details a successful company must 
necessarily be governed by a higher law 
than a statute—a moral obligation which 
calls for the most liberal treatment of the 
insured, compatible with safety. 

In pursuance of this policy it has been 
my pleasure to sign to-day an order in 
conformity with a resolution passed by the 
board of directors of the Prudential grant- 
ing concessions this year to industrial 
policyholders in the Prudential who have 
attained the age of 75 years, which will 
result in relieving holders of a great many 
thousands of policies from the payment of 
any further premiums, costing the com- 
pany over $750,000, and a continuance of 
this policy during the next ten years, it is 
estimated, over three and one-quarter mil- 
lions of dollars. These concessions, I un- 
derstand, will affect proportionately more 
policies than a similar change in any other 
industrial insurance company. Other vol- 
untary concessions in the form of increased 
benefits, cash and mortuary dividends, 
more liberal paid-up policies, etc., not 
called for by law or contract, have been 
made, aggregating over eight million dol- 
lars, and this large amount will be neces- 
sarily greatly added to in the future. 





Where Is the Association? 

Cincinnati life insurance men are 
wondering what has become of the life 
underwriters’ association of that city. The 
annual meeting, which is unually held in 
February, was not called this year and 
nothing in association work has been 
done for several months. Cincinnati was 
the first city in the country to have a 
life underwriters’ association and there 
is one National association ex-president, 
John Dolph, and one executive committee 
member, J. W. Iredell, Jr., in the city. 
Secretary Ike Bloom, when questioned as 
to association matters, asked: “Is there 
an association?” Doubtless the associa- 
tion will soon be in trim again, but just 
now things are quet, to say the least. 





What Ohio Report Will Contain 

The Ohio life report will contain 
no recommendations from Commissioner 
Vorys regarding proposed measures regu- 
lating life insurance, owing to the fact 
that the Ohio legislative committee will 
take up these questions. Hence Mr. 
Vorys’ comment will be deferred. In the 
Ohio report this year will appear a sta- 
tistical table- showing ratios computed 
from gain and loss exhibits, and a table 
showing dividends. Appended to each 
annual statement will be abstract of gain 
and loss exhibit, schedule of salaries and 
payments of $5,000 or more a year for 
agency supervision, mortgage loans classi- 
fied by states, of loans on collateral and 
of stocks and bonds. 





President Peabody Reelected 


The trustees named on the administra- 
tion ticket of the Mutual Life, which 
ticket was declared duly elected Saturday 
by the election inspectors, have reelected 
Charles A. Peabody president and Emory 
McClintock first vice-president, These are 





the only two officers of the company 
elected by the trustees. All the other old 
officers were appointed by President Pea- 
body and their reappointment was con- 
firmed by the board. None of the four 
trustees, Benjamin F. Tracy, Harlow N.. 
Higinbotham, Alfred M. Shook and Judge 
George Gray, who were members of the 
International Policyholders Committee, and 
who were placed on the administration 
ticket without their consent, were present 
at the meeting. Judge Gray has already 
tendered his resignation and the other 
three, it is intimated by George R. Scrug- 
ham of the International Policyholders 
Committee, would announce their resigna- 
tions promptly. Resignations were also re- 
ceived from H. McK. Twombly and Henry 
Phipps. George F. Baker was chosen head 
of the finance committee, Charles F. Brown 
of the real estate committee, Julien T. Da- 
vies of the committee on insurance and 
agencies, Hugo Baring of the mortuary 
committee and John W. Auchincloss of the 
auditing committee. 





Merger Not Completed 

It is said that the merging of the In- 
diana National and Central Union of In- 
diana is not the accomplished fact that 
it has been given out to be. The policy- 
holders will meet April 30 to pass upon 
the action of the directors of the com- 
panies who are promoting the union. 
While the latter are doing their best to 
make the rest of the way toward union 
smooth there comes whispers that con- 
siderable opposition is developing to the 
proposition, and it is not yet safe, by a 
long way, to say the two companies are 
united. 





Will Soon Begin Work 


Superintendent Vorys of Ohio, having 
filed his life report with the governor, 
the special joint committee of the house 
and senate appointed to revise the insur- 
ance laws of Ohio will shortly meet and 
begin its work of preparing bills for a 
general revision of the insurance laws, 


and especially of those relating to life 
insurance. 





Provident Savings’ Presidency 

Last week the Provident Savings Life 
postponed its annual meeting two weeks, 
pending negotiations with an official of 
another New York company, who is 
slated for the presidency. It was un- 
derstood Vice-President O. F. Thomas 
was to succeed President Woodruff, but 


that program is said to have been 
changed. 


E. A. Loomis Gets State Life 
The State Life of Indiana is opening 
an office in Chicago at 78 La Salle street. 
E. A. Loomis, Jr., who is well known in 


life circles in the city, has been appointed 
manager. 





To Knock Out Eight Fraternals 


The Missouri department has reported 
the following fraternal associations to 
the Attorney General for failure to file 
their annual statement as required by 
law, and asked him to proceed against 
them, to enjoin them from further trans- 
action of business: Fraternal Health As- 
sociation, St. Louis, Mo.; Fraternal Or- 
der of Montezuma, Joplin, Mo.; Fra- 
ternal Protection, Kansas City, Mo.; 
Medical and Surgical Relief Association, 
Kansas City, Mo.; Missouri Indemnity 
Company, St. Joseph, Mo.; Mutual Bene- 
fit Fraternal Union, St. Joseph, Mo.; Su- 
preme American Home, Troy, Mo.; 
United Family Circle, St. Louis, Mo. 





Prewitt Finds Mare’s Nest 

Commissioner Prewitt of Kentucky evi- 
dently found a mare’s nest when he 
hauled E. L. Williams, general agent of 
the Security Life of Chicago, before him 
on charge of allowing his agents to sell 
stock in connection with insurance. ‘ Mr. - 
Williams’ agency is incorporated as the 
Southern Guaranty Company, in which 
the Security Life has no interest. Mr. 
Williams had two men, not agents of the 
life company, selling stock of the agency 
company. They did not sell insurance. 
General Agent Williams says in a letter 
to Commissioner Prewitt: 


The facts stated perhaps constitute the 
basis, for there is certainly no other basis, 
for the reports you have alluded to. But 
in order to “avoid the appearance of evil” 
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in your sight and to show you that we mean 
to conform absolutely to your rulings, we 
have induced the Southern Guaranty Com- 
pany to withdraw from the field the two 
men I referred to and to withdraw its stock 
from the market in Kentucky. Certainly 
you cannot, in view of this course, doubt 
the integrity of our purpose to loyally ad- 
here to and support your rulings. 


LEGISLATION ON LIFE INSURANCE 








Several Investigating Committee Bills 
Are Reported Out Favorably 
in Wisconsin Senate 





The following investigating committee 
bills have been reported out of the Wis- 
consin senate committee favorably: 

3178, 682H.—Prohibiting writing of, par- 
ticipating and nonparticipating insurance 
by the same company. 

3188, 3H.—Requiring foreign stock 
companies to determine and report re- 
spective rights of policyholders and stock- 
holders unassigned surplus. This bill 
was amended by striking out (b) and (c) 
of section 1847p, which required compa- 
nies to report the part of surplus accumu- 
lated on participating business and the 
part on nonparticipating. 

3318, 689H.—Prohibiting discrimination 
among policyholders as to premiums or 
dividends. 

3308, 698H.—Prohibiting misrepresenta- 
tion by compenee and agents. 

3258S, 693H.—Repealing laws relating to 
stipulated premium companies. 

3248S, 694H.—Requiring companies to 
furnish policyholder with copy of appli- 
cation on demand. 

3428S, 695H.—Requiring itemized ac- 
counts of monies paid to oppose or pro- 
mote legislation. 

340S, 697H.—Requiring report of all 
sums contributed for political purposes. 

3268S, 699H.—Relates to conditions pre- 
cedent to licensing companies. 

3388S, 700H.—Relates to discontinuance 
of business by a company when its as- 
sets do not equal its liabilities. 

The hearings before the joint commit- 
tee on the more technical bills will be 
resumed April 29. 

A hearing was given last week on the 
bill abolishing the proxy system of voting 
and providing for voting in person or by 
mail. A similar bill has been introduced 
in New York, and has 
approval. 


Gov. Hughes’ 


Governor Stokes of New Jersey has 
signed the bill which requires the state 
chancellor to appoint three of the direct- 
ors of life companies from among the 
policyholders. As first drawn the measure 
provided that the directors should be 
named by the governor, but amendments 
were offered placing this duty upon the 
chancellor. When Cancellor Magie learned 
of the bill, it is said that he intimated 
that should the bill become a law he 
would refuse to appoint the directors on 
the ground that the duty was not judicial 
and, therefore, could not be imposed upon 
him in his official capacity. Chancellor 
Magie is said to have discovered a prece- 
dent for such action in the refusal of the 
late Chief Justice Beasley to make certain 
appointments provided for by the legis- 
lature upon the ground that the duty was 
ultra judicial. 





Starts a Fraternal 

The Mutual Benefit Society of Topeka, 
Kans., is being organized to do busi- 
ness on the fraternal plan, but on 
level rates based on the American Ex- 
perience table and 4 percent. John H. 
Upton, examiner of the Kansas de- 
partment under the Luling adminis- 
tration, is secretary. He says that the 
full legal reserve rates will be secured 
and the reserve carried as a liability. 





Price of Securities Stock 

Stock brokers who are handling some 
of the stock of the American Investment 
Securities Company, which owns 55 per- 
cent of the Columbian National Life and 
has the renewals on business written up 
to Jan. 1, offer it at $11.50 a share, par 
being $10. It paid 6 percent dividends 
last year and 7 per cent this. The 
brokers declare the Securities Company 
should increase its dividends 1 percent a 
year for several years. One firm of 


brokers, in commenting on this stock, 
says: 


ably more than it was 
ing at $22 per share. The class of men 

th this company and the in- 
warence company, of which it owns the 





control, is an argument both as to sta- 
bility and to the future of this company. 

Stock has sold as low as $9, and has 
been as high as $22. It is now on the 
upgrade, and we can offer 100 shares at 
$11.50 per share, which nets about 6.08 
percent. 





Great Western Licensed 
The Missouri department has issued 
license to the Great Western Life of 
Kansas City. The company has made a 
deposit with the Missouri department of 
$100,000, and will register all its poli- 
cies with the department. All of the 
agency force of the State Life of In- 
diana, controlled by Manager Van Lan- 
ingham, who is president of the Great 
Western Life, will go with the new com- 
pany. The company incorporates a spe- 
cial contract in its policy and thus comes 
under the provisions of the new anti- 
rebate law of Missouri. A large busi- 

ness is expected by the company. 





Getting A. O. U. W. Members 

Agents in Ohio of old-line companies 
are making quite a campaign in the pur- 
suit of members of the A. O. U. W., 
which has been barred from the state 
and its Ohio affairs placed in the hands 
of a receiver. Many of those members 
are said to be taking out their insurance 
in old-line companies in preference to 
joining some other fraternal order. 





Question as to Outside Companies 

The Indiana insurance department is 
now receiving replies from companies 
to which the recent inquiries were made, 
as to whether the companies issue pre- 
dated policies, special contracts or have 
incorporated agency companies, and if 
any of the officers are interested in these 
subsidiary companies. Inasmuch as the 
auditor has ruled out predated policies 
and special contracts, and has put cer- 
tain limits on agency companies, so far 
as Indiana companies are concerned, it 
is supposed that he will not give outside 
companies any advantage. The auditor 
evidently believes that if such methods 
are not practiced by Indiana companies, 
the outside companies will be compelled 
to adopt the same policy. Some attor- 
neys think that as the supreme court 
has decided that special contracts are 
legal, the auditor must be guided by 
that decision in the absence of a later 
law making them illegal. There is con- 
siderable question in the minds of 
Indiana men as to what the auditor in- 
tends to do so far as the outside com- 
panies are concerned. 





Manager Coan Wins 

Judge Hoffheimer of the Superior 
Court of Cincinnati has decided that the 
recent election in the Ohio Mutual Life, 
by which Secretary B. F. Coan ousted 
the old board and installed a new one, 
by reason of proxies which he held, was 
legal and consequently Mr. Coan wins in 
the contest with former President Van 
Vleet for control of the company. Mr. 
Coan’s contract as manager, on a com- 
sission basis, which was one of the is- 
sues involved, has been renewed for a 
period of ten years by the new board. 
The new officers are: A. P. Gahr, presi- 
dent; B. F. Coan, vice-president and gen- 
eral manager; R. W. Richey, secretary. 

Ex-President G. W. Van Vleet is still 
in the city and may complete his plans 
for the organization of a new legal re- 
serve company. 





Good Riddance in Indiana 

The Policyholders Guarantee, Title 
and Abstract Company of Indianapolis, 
against which complaint was made to 
the Indiana state insurance department 
last week, has quit business. The an- 
nouncement was made after a consul- 
tation of President A. M. Bonham and 
Secretary Robert Wylie with Auditor 
Billheimer. The auditor found that ac- 
cording to the act under which the com- 
pany was organized it had no power 
to do anything except insure titles to 
real estate and make abstracts and 
loans. It had not been doing either or 
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any of these, but had been furnishing 
legal and actuarial advice to clients, 
neither of which it was authorized to do. 





All Accounts Are Audited 

The American Central Life of Indiana 
is following the custom of having its 
accounts audited each year by the In- 
diana department. The examinations 
have been conducted in each instance by 
one of the Indiana state bank examiners 
and the state actuary. Every item of 
receipts, disbursements and securities, as 
well asthe manner and plan of conduct- 
ing business, are, by such examinations, 
made familiar to the company’s own state 
insurance department. 

This establishes a good method of fur- 
nishing the policyholders with proof of 
the company’s actual condition each year. 
By establishing such a precedent, there 
has been placed a rigid check upon the 
officers, because policyholders now ex- 
pect annually a report of such examina- 
tion and the officers of the company con- 
stantly have in mind the fact that each 
transaction performed must bear the 
scrutiny of the Indiana insurance depart- 
ment, and have its approval. 

The company is now operating in Ar- 
kansas, Illinois, Indiana, Michigan, Mis- 
souri, Ohio Pennsylvania, Tennessee and 
Texas. In its quarterly bulletin highly 
satisfactory progress during the first 
quarter of 1907 is reported. 





Walker Succeeds to General Agency 

C. W. Walker succeeds Walker & 
Boone of Chicago as general agent of the 
North American Life of New Jersey for 
Illinois. Mr. Walker has now located in 
Chicago to take charge of the field. He 
was formerly of the firm of Walker & 
Walker of Springfield, Ill, general agents 
of the Equitable, and later the firm had 
the Columbian National. 

John T. Boone, Jr., who has been as- 
sociated with Mr. Walker in the North 
American Life, is a son of the former 
president of the company and will go 
east to take a territory which has not 
been definitely assigned. 

The North American is now selling the 
extra shares of its stock and will soon 
have its capital to $200,000, and surplus 
$150,000. It is writing business at the 
rate of $1,000,000 a month. : 

J. H. McNamara, the vice-president, 
who has been organizing the western 
field, will soon locate at the home office. 





Examination of Indiana Mutual 

The special examination made by the 
Indiana department into the affairs of 
the Indiana Mutual, an assessment as- 
sociation, against which complaints have 
been made to the auditor calls atten- 
tion to the law of 1901, which provides 
that assessment certificates shall specify 
the exact amount of benefits and when 
they are to be paid, and that failure 
to pay the amount, whether in friendly 
settlement or by judgment of court, 
within thirty days of its adjudication, 
shall forfeit the right of the delinquent 
corporation to continue in business in 
the state. 

The Indiana Mutual is not a special 
charter company, but it reinsured the 
business of a special charter company— 
one of those that prorated monthly as- 
sessments among the claimants, after 
deducting “expenses”—and it is against 
this method that the complaints are 
made. So far as known no complaints 
are made against the company on the 
business written by it originally since 
its organization. 





Mr, Eckel’s Insurance 
The late James H. Eckels, president 
of the Commercial National Bank of 
Chicago and former comptroller of the 


currency, carried $135,500 in life in- 
surance. It was nearly all written by 
Colonel Frederick L. Morrell, general 


agent of the Manhattan Life of Chi- 
cago, and was on the 10-payment, 20- 
year endowment plan, these being the 
lowest-priced policies the companies 


would issue on account of Mr. Eckels’ 





heart not being normal. The following 
are the companies: Manhattan, $35,000; 
Equitable of New York, $40,000; New 
York Life, $20,000; United States, $20,- 
000; Pittsburg Life & Trust (written in 
the Security Trust & Life), $10,000; 
Equitable of lowa, $5,000; Franklin Life 
(gold bond), $2,500; Modern Woodmen, 
$1,000. 





Central Life Incorporated 

The Central Life Insurance Company 
of Illinois, of Ottawa, has been char- 
tered with $100,000 capital, which has 
been deposited with the state. It is the 
successor to the Central Life Assurance 
Society, an assessment company, organ- 
ized two years ago. It was the inten- 
tion when the assessment company was 
organized to change it into an old line 
stock company later, 

The officers of the new company are 
H. W. Johnson, president; W. F. Weese, 
first vice-president; Charles Nadler, 
Peru, second vice-president; T. W. Ap- 
pleby, secretary; S. B. Bradford, treas- 
urer; W. H. Hinbaugh, counsel, and Dr. 
T. H. Burrows, medical director. 





Asks Receiver for Life Company 

Reuben O. Scoville of Kankakee, IIL, 
filed a petition in New York last week 
for the appointment of a receiver for 
the Mutual Reserve Life. He alleges 
that it is insolvent to the extent of $2,- 
500,000. It is said that a pool of policy- 
holders has been formed with funds 
sufficient to press the suit, and ultimately 
to get the company out of the hands of 
President Burnham. 





Booming Home City Business 

The two new Chicago life companies, 
the Northern and Commercial, are stimu- 
lating business in their home city. 
Agency Director J. H. Thompson of the 
Northern has twenty odd local men in 
Chicago writing a nice business. The 
Commercial at the close of its two 
months’ career had written over $1,500,- 


000, all in Chicago, an unprecedented 
record. 


Over the Counter Insurance 

The Massachusetts committee on insur- 
ance reported a bill to incorporate the 
Mutual Direct Life Assurance Society 
of Boston, with the right to do an “over 
the counter” insurance business. 

The corporation shall have a paid-up 
cash capital of $2,000,000. The corpora- 
tion may declare, annually or semi-annu- 
ally, from its surplus cash, dividends not 
more than 5 percent on the amount of 
its unretired capital and paid-in surplus, 
and if the dividends in any one year are 
less than 5 percent the difference may be 
made up in any subsequent year or years 
from surplus accumulations; but no such 
dividend shall be declared or paid unless 
the surplus of the corporation, after 
paying or providing for the payment of 
such dividends, shall exceed $100,000. 

The bill provides that the corporation 
shall issue policies of $250, $500, $750 and 
$1,000. The premiums are to be paid 
monthly. The corporation shall not em- 
ploy any person to solicit business or to 
make house-to-house collections, but the 
directors may appoint correspondents to 
receive applications for insurance and to 
receive premiums who shall be paid on a 
commission basis except for the collec- 
tion of premiums and not to exceed 5 
percent of the amount collected. 


LIFE APPOINTMENTS. 


Indiana 
Bankers, Ia.—R. P. Dryer, La Grange. 
N. W. Mut.—H. W. Broadstone, Terre 
Haute; Jacob Rosenstock, Warsaw; Moses 
Strouse, Columbia City, G. A. Nelson, 
Chesterton; N. B. Smith, Kokomo; J. H. 








Faucett, New Albany; A. G. Rose, Mar- 
tinsville. 

Mich. Mut.-—O. F. Gerber, Ligonier; 
J. * Weyer, Kokomo; W. B. Willits, El- 
wood. 


State Mut.—W. S. Easterday, Culver. 

Union Central—J. D. Winteregg, Berne. 

4itna—E. O. Ebbinghouse, Wabash; J. 
B. Joyce, Kokomo. 

Hartford—C. W. Cook, Pierceton. 

ee, U. 8. A.—W. M. Kuehl, Crown- 
point. 





National, Vt.—J. W. Louis, Wabash; 
Marion Floy, Logansport. ‘ 

North American—H. W. Chance, Indian- 
apolis; Frank Irwin, Kokomo. 

Michigan 

4Ztna—R. J. Madden, Saginaw. 

Illinois—W. H. Clemons, Durand. 

John Hancock—Frank Sawyer, Detroit. 

Lincoln Nat’l—S. W. Straughn, Oxford. 

Manufacturers—H. J. Richardson, De- 


roit. 

Masonic Life Ass’n, N. Y.—J. F. C. Hol- 
lings, Detroit. 

Mass. Mut.—A. A. Kochling, Grand Rap- 


Ss. 
sow England Mut.—H. S. Baer, Han- 
cock. 
Pac. Mut.—J. E. McIntyre, Hopkins. 
Penn Mut.—Bellows & Young, Jackson. 
Aetna—S. M. Parrott, Saginaw. 


What One 
Man Writes: 


“Placing UNITY protection in any 
commUNITY is an opportUNITY 
not to be overlooked.’”’ A few pro- 
ducers wanted. 


t 








ORDER OF UNITY 


348 Sixth Avenue PITISBURG, PA, 











Western Ohio 
DAYTON to LIMA 
Tascam 2 


OPEN TO 
Keen and Clean Life Ins. Agents. 
Company, Contracts, 
Commissions “O. K” 
ADDRESS 


BRUEHL & COMPANY, Gen. Mgrs, 
Fourth National Bank Building, Cincinnati 


The Man That Has 
Sold Insurance 

















in Illinois, Ohio, West Virginia, 
Pennsylvania or New Jersey can 
secure a Salaried Position as In- 
Structor of Agents by applying in 
person or by letter to the 


Pittsburgh Life and Trust Company 
Sixth and Liberty Streets 
PITTSBURGH, PA. 


WAN'T E © 
MANAGERS 


For a Central Western State and 
Two Central Southern States 


by one of the best-known and 
most progressive old-line companies. 
Exceptional opportunities for first- 
class men. Application confidential. 


ADDRESS 


“MANAGERS WANTED” 


Care of The Western Underwriter 
































145 La Salle Street Chicago 
Clear Reasonable 
Policies Contracts 

‘THESE FACTS stand forth 
with i im; - ALWAYS 
ance in all UNION M AL A PLACE 
rms. The Policies are well 
known for simplicity and PAITHPFUL 
Plainness; the Contracts, for | WORKERS 
sincerity and fairness in the 








Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
FRED &. RICHARDS, President 
Thornton Chase Supt. "84 Adams St., 
Edson D. Scofield, Supt., 180 Broad’y, N. Y. 


ty 











PHILADELPHIA LIFE 


Insurance Company 


ANDREW J. MALONBY, President 
North American Building, - Philadelphia 


POLICIES CONTAIN: 
Limited Bxpense Accouat 
Individual Policyholders’ Accouat 
Pelicies Automatically Non-Forteitable 
Surplus can be withdrawn any time 


Very Liberal Contracts Offered te Agente able 
te Handle Special Proposition 


CHICAGO OFFICE, 1003 Manhattan Blég. 





Commercial Life 
Insurance Company 
LOUIS M. WISE, President 


Incorporated under the laws of the 
State of Illinois 


NOW MAKING VERY 
ADVANTAGEOUS CON- 
TRACTS TO AGENTS 


950 First National Bank Bldg. 
CHICAGO 


ONLY ONE COMPANY HAS 


1, THE MOST LIBERAL POLICY CONTRACT. 
2. THE GREATEST AMOUNT OF SECURITY 
BEHIND IT. 








8. THE BEST COMMISSION AND CONTRACT 
FOR THE AGENT. 


It is chartered and supervised by Mas- 
sachusetts. It operates in New York 
State under the Armstrong law. It 
offers the best future to a real life in- 
surance man character and ability. 
It promises to advance you as rapidly 
as your abilities and record will permit. 


The Columbian National Life Insurance Co. 
176 Federal St., Boston, Mass. 





THE 


Union Central Life 


Insurance Co. of Cincinnati 
ESTABLISHED 1867 


The Best Company for the Agent 
because its policies are the most profitable 
for the policy-holder. 


ASSETS, $55,619)517.39 
LIABILITIES, 53,794.524.89 


BE. P. MARSHALL, 
Vice-President 
ALLAN WATERS, Sup’t of Agents 


Che Jobn Hancock Mutual 


Life Tusurance Zo. 
of BOSTON, MASS. 


8. H. Ropes, Pres. Rotanp O. Lams, Vice-Pres’ 
Watton L. Crocker, Sec’y 


JESSE R. CLARK, 
President 





Issues the most desirable forms of Life, En- 
dowment, Term and Installment Policies. Annual 
Dividends. Cash and Paid Up Values. 

The most liberal conditions of any policy in 
the market. 

see our policies and terms before engaging 
elsewhere, 

Excellent agency contracts await good men. 


ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 
J. C. CAMPBELL 


} State Agent for Ohio and West Virginia, Board of 
y Trade Building, Columbus, 





hie 
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 sssrpsers Nat’l—W. A. Burch, Evanston, 


Germania—G. ~ Klein, Detroit. 

Hartford—H. Seed, G. B. Wilson and 
Chas. A. Muna, ‘Detrere Thos. McCormick, 
Sault Ste. Marie. 

Manufacturers—O. H. Wilcox, Ada; R. B. 
Jennings, Flint; J. McKinnon, Saginaw. 
Mass. Mut.—A. 4 Reed, White Pigeon. 
— Benefit—H. E. Freeman, Grand 

pids; G. H. Kellew, Painesville; S. L. 
Wi ae Temperance. 


New York—W. B. Swartwout, Three 
Rivers. 

Pacific ; 7 H. Delany, M. D. 
Campbell, Jno. M. Willward, D. S. Smith, 


Grand Rapids; F. W. Bross, North Adams. 


Penn. Mut.—G. L. Bahl, troit. 
Merchants, Ia.—F. J. Immen, Grand 
Rapids. 


Merchants, Ia.—C, F. Garschow, Saginaw. 
Phoenix Mut.—F. W. Stolz, Alpena. 
Prudential—C. Stone, Hudson. 
Provident L. & T.—C. Kimes, Grand 
Rapids. 
Security Mut._-Wm. Hoover, Niles. 
U. S. Ann. & Life—Edw. J. McCarthy, 
Marquette. 

West Virginia 
#Ztna—R. W. Alexander, 
Isadore Schwabe, Charleston; John 
Washington, Charlestown; Glen 
grass, ew Martinsville; C. R. 
Wheeling. 
qe = S. Blair, Harrisville; Wm. 
Oldaker, Coutnsnee. 


Charlestown 
x 


Snod- 
Brown, 


4 Hall, Auburn; R. C. 
Roberts, iolizabeth, Ww. J. Martin and 
oO. Prunty, Pennsboro. 


Mutual Benefit—J. McC. Duckwall, Ber- 
wg 4 Springs; E. M. Lorraine, Beckley; 
B. Minchell, Piedmont; Wesley Wilkes, 
RE. Wm. B. Bowman, Rowlesburg: 
Ww. Lower, Keystone; L. F. Saunders, 
Princeton; S. L. Mullenux, Horton. 

North American—F. E. ‘Waterman, Par- 


kersburg. 

Prov. Savings—A. D. Yates, Charleston. 
_— U. Ss. A.—J. O. Pace, Wheel- 
"lew York—J. P. Gorgy, Jenningston; 


B. P. Brownig, Coalmer. 

N. W. Mutual—T. P. Hill, Middlebourne; 
W. R. Waugh, Buckhannon; R. ewell, 
Newell; H. W. Shelton, Huntington; C. R. 
and J. E. Cunningham, Pennsboro; M. E 
Buckanan, Wheeling. 

Penn. Mutual—W. M. Cecil, Logan; J. G. 
Burdette, Huntington; 

Prudential—Anthony Steuder, Wheeling. 

Security Mut.—W. E. Lewis, Wheeling. 

Wisconsin 

Conn. Mut.—J. A. Don Levy, Oconto. 

Manhattan—J. W. Scott, Janesville; W. 
J. McKay, Jr., Madison; Oscar Altpeter 
and Paul Wenzel, Milwaukee; H. A. Por- 
Fond du Lac; dward Oehler, She- 

A. J. Caldwell, Oconto; E. W. 


gan; 
Libby, Oshkosh. 

Mutual N. Y.—J. T. Brosman, Fifield; 
G. W. Grandell, Antigo; R. S. Donaldson, 
Marquette; T. I. Engman, Florence; J. H. 
Franzke, Marinette; Valentine Henrich, 
Jr., Merrill; Peter Lamal, Ashland; E. M. 
Lozier, Abbotsford; Cc. R. Johnstone, Mar- 
inette; McKeever, Oconto; F. 
Peterson, Mellen; F. G. Rossman, Merrill; 
a. &. Williams, Phillips. 

Mutual Benefit—E. W. Bearman, J. R. 


Lane, H. G. and Walter Schroeder, B. C. 
Ziegler, Wilwaukee. 
N. W. Mutual—Andrew Sandberg and 


Earle Murray, Iron Mountain, Mich.; A. 
F. Kayser, M. D. Kimball, John J. Hughes, 
J. A. Sullivan, C. A. Pride, E. A. Bischoff, 
H. B. Underhill, F. J. Eaton, Leo. F. Kelp- 
inski, E. 8. Thubauville, Milwaukee; A. C. 
Brictson, Deerfield; I, S. P. Hoeffel and 
E. J. Townsend, Green Bay; C. F. Bloedel 
and Mrs. Mary M. Hogan, Fond du Lac; 
A. F. Haberman, Jefferson: G. W. C. Mey- 
er, Oconomowoc; W. O. Kelm, Portage; 
Boll, J. F. Heule, Superior; G Rous- 
seau, Theresa; H. L. Tierney, Waunakee; 
P. O. Undseth, Ashland; John Vilberg, 
Mount Horeb; A. L. McNurlen, L. F. Wells, 
Spring Green; Thomas Tollefson, Grants- 
burg; J. E. Foley, Ellsworth; Charles 
a Horicon; Henry Groth, Manitowoc; 
F. Kurth, Hayward, P. M. Schlaefer, 
Cam belisport; Cc. W. Chubb, Lynn; James 
ard, Chippewa Falls: William H. 
EP Ashland; F. W. Cole, Crystal 
Falls, Mich. 
cyunion Mutual—B. R. Culver, 
y. 
Pacific Mut.—Henry Bass, Oshkosh. 
Penn Mut.—E. L. McCoy, Lancaster; 4. 
C. Hall, Antigo; E. R. Barke, Milwaukee; 
E. W. Barnes, Stevens Point; E. N. 
Jacobs, Madison. 
Ann. & Life—M. H. O’Brien, Osh- 


, la.—S. R 


Junction 


og: Pwr eng” 

National, U. 8. At, Tinkham, Fair- 
water; A. W. Kellogg, Neenah: A, L. San- 
gatad, E. C. Folkmar, G. J. Hansen and 
L. H. Geisinger, Milwaukee; George Mees- 
mann, Manitowoc; Fred Engelbracht, Jr., 
Berlin; Gustav Schrage, Sheboygan; E 
Haniesen, Waupun. 

Union Mut.—G. C. Pearce, Milwaukee. 

4®tna—Henry A. Otten, Barton; M. F 
Sparks, Milwaukee. 

Rankers, Ia.—G. F. Jacobs, La Crosse. 
jecColumbian Nat’l—Llewellyn Price, Osh- 
£0S 

Mass. Mut.—H. H. wage Mazomanie. 

National, U. 8. A.—A. W. Weiss & H. 
A. Lueck, Green Bay; C. W. Von Berg, 
Portage. 





Dr. William Seymour Davis, brother of 
Dr. John L. Davis, medical director of the 
Pacific Mutual, 
medical director, 
Cluness, Jr., 
rector, 


has been made assistant 
succeeding z. 
son of the old medical di- 





LIFE NOTES 


The Northern Life of Chicago is con- 
~~ rma applying for admission to Mis- 
souri. 


J. H. Rothermel becomes district mana- 


ger of the Minnesota Mutual Life at Man-’ 


kato, Minn. 


The United States Annuity & Life and 
the Scandia Life, both of Chicago, are 
entering Indiana. 


Conrad M. Schultz, a well-known rail- 
road man, becomes special agent of the 
Home Life in Cincinnati. 


Walter Kennedy and Frank Eubank have 
formed a partnership at Martinsville, Ind., 
to do a life insurance business. 

Geo. L. Bahl, of Acosta & Bahl, gen- 
eral agents of the Penn Mutual for Florida, 
becomes general agent at Detroit. 


Charles B. Ingels, general agent of the 
Mutual Life at Kansas City, died last week. 
He was 59 years old and a prominent 
Mason. 

The legislative insurance committee of 
Connecticut has recommended the bill to 
were the stock of the Travelers to $10,- 

10,000. 


Garrigues & John, Bailey building, Se- 
attle, succeed John L. Cole as general 
agents of the Northwestern Mutual for 
western Washington. 


F, W. Taylor has resigned as St. Louis 
manager of the Connecticut Mutual Life, 
taking effect June 1, to go into the real 
estate business in Colorado. 

The new business so far this year in the 
Ohio agency of the Mutual Benefit, L. D. 
Drewry & Co., state agents, is one-third 
greater than for the same period last year. 

The following life companies have been 
admitted to West Virginia: National Life, 
U. S. A.; North American Life of Newark 
_ Conservative Life of Wheeling, W. 

a. 


The Illinois department has licensed the 
Homesteaders of Des Moines, a fraternal. 
The Scottish Clans of Boston has applied 
for admission to do business in Illinois as 
a fraternal. 

A. W. Crary, who has been one of the 
largest producers of the Union Central 
Life, has become general agent for the 
Northwestern National for western North 
Dakota, with headquarters at Minot. 


C. M. Smith, 2109 California street, San 
Francisco, general agent of the North- 
western Mutual, has taken two partners, 
J. B. Thomas, cashier, and E. J. Thomas, 
assistant cashier. The firm name is 
Smith, Thomas & Thomas. 


This year for the first time the Actu- 
arial Society held an examination west of 
the Mississippi. This examination took 
place at the home office of the North- 
western National Life, and was supervised 
by Actuary William J. Graham. 


H. E, Freeman of Grand Rapids, for the 
past fourteen years general agent for the 
Massachusetts Mutual Life, has resigned 
to associate himself with the western 
Michigan agency of the Mutual Benefit 
Life, with Carroll H. Perkins as agency 
manager. 

The South Bend Life of South Bend, 
Ind., has elected the following officers: 
George I. Richmire, president; Stephen T. 
Randolph, vice-president; Addison M. 
Hootman, secretary; Iden N. Hayburst, 
treasurer; Stuart MacKibben, general 
counsel. 


The Reliance Life is reported to be look- 
ing for George C mbert, who was for- 
merly its manager at Columbus, Ohio, and 
left that city six months ago for parts 
unknown. He is said to be $600 short in 
his accounts with the company and $125 
in arrears to his landlady. 

It is stated in St. Louis that plans are 
on foot for the organization of a new 
life insurance company. The promoters 
are thinking of using the name “South- 
western Life.’’ The company will have a 
capital stock and it is said that G. H. 
Walker & Co., brokers, are back of the 
enterprise. 


Owing to the ruling of the Kansas de- 
partment, that a general agent from an- 
other state cannot operate in that state 
without being a resident, the Illinois Life 
has notified its Kansas agents that all 
business must be transacted through Gen- 
eral Agent W. vis, Banking Trust 
building, Kansas City, Kan. 

It is reported that John T. Boone, who 
resigned recently as president of the new 
North American Life, is planning to start a 
new life insurance company. It is stated 
that Mr. Boone wanted the North Ameri- 
can to enter the participating field, and re- 
tired because his associates insisted upon 
confining their operations to nonparticipat- 
ing insurance. 


The Illinois Life has secured a tempo- 

rary injunction to prevent the Metropoli- 
tan Bank of New Orleans from honoring 
checks drawn by Thomas J. Cocke, former 
general agent of the company. It is al- 
leged that although Mr. Cocke’s contract 
was canceled when the company withdrew 
from Louisiana, he has continued to col- 
lect premiums. 


Judgment for $8,000 
against the A®tna . Lite ae favor of 
G. Penn of Palm Ohio. 
policy for $10,000 ‘7 "1874 and in 1886 the 
company canceled it for alleged intemper- 
ance. Penn denied he was intemperate 
and offered to submit to medical examina- 
tion. The company did not examine him. 
The supreme court of Ohio holds it should 
have done s0, 


been — 





Opportunity is at Your Door 


if you are a ‘‘business getter,” to connect with an up-to-the-hour life 
company, having had forty years of success. Special inducements 
to the men that can make good. Address, or call upon 


L. C. ROSE, General Agent, 706 First National Bank Building, 
Cincinnati, O. 


AGENTS WANTED 


REGISTERED ANNUAL DIVIDEND POLICIES 


CONTRACT DIRECT WITH COMPANY 

















ADDRESS 
THE FRANKLIN LIFE INSURANCE COMPANY 
SPRINGFIELD, ILLINOIS 





IN ALL THAT IS GOOD, IOWA AFFORDS THE BEST 
FRANK D. JACKSON, President. SIDNEY A. FOSTER, Secretary. 


Royal Union Mutual Life Insurance Co. 


of Des Moines, Iowa 
THE BEST POLICY IN THE SAFEST COMPANY 
Writes = forms of Preaek wae and oe a~pesticianting policies and secures them a deposit of their 


full value in approved of lowa. This is the law. A certificate from the 
State Auditor with 


policy. 
Rate of i lesevent expand 1906. 6.13%. Most absolute safety. Biggest cash settlements. Reliable 


representatives wanted. 
‘ 209-212 City National Bank Bldg,, Canton, O. 


J. W. A. STAUDT, State Agent, 
INDIANA NATIONAL 


NASH’S 
Combined Application Register|; jE INSURANCE CO. 
INDIANAPOLIS, INDIANA 





AND 


ACCOUNT BOOK 


For the Use of Life Insurance Agents 





Our New Standard Policies Contain 
Guaranteed Annual Dividends 
Individual Policyholders’ Account 
Limited Expense and Surplus Account 
Surplus can be withdrawn any time 


ENDORSED BY COMPANIES 
INDISPENSABLE TO AGENTS 


Shows all details connected with the 
application ; a record of all notes; com- 
plete record of account between agent and 
company; recapitulation of year’s busi- 
ness, month by month; has room for 
144 applications. Lastsfrom one to two 
years. 





Exceptional Inducements are offered 
Reliable and Energetic Men to Develop 
our Life and Annuity Contract. Company 
Officials will assist new men. 


ADDRESS THE COMPANY 


Price $1.10 postpaid 


The Western Underwriter Co. 
145 La Salle Street, Chicago 








American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Assets . . 


° ° e ° ° $1,002,743.18 
Surplus Security te Polic: olders e ° e ° ° 307,924.34 
Insurance in Force ° ° e e ° ° e ° e 19,325,570.00 


Deposits with the State of Indiana, uired la onspeculative securities in an amount ex- 
ceeding entire reserve liability to policyhol holders.” aihenaton sg 


oun Agents desiring liberal pon noel for exclusive territory should write today direct to the 





47th Year 
Home Life Insurance Company of New York 
GEORGE BE. IDB, President 





Assets, $19,009,550.82 LIABILITIES, $17:925, 901.04 
Dividead-Ead 


(Including 
Dividend-Endowment Fund (Delerved Dividends) - - $1,621,413.00 
Net Surplus, - AB.98 
Insurance in Force, - - o6.113, 559.00 





“Mr. adie Othed wie ens dads endendile transaction.” 
‘cw York Sum, 12-12-05 


THE YEAR 1906 SHOWS LARCEST CAIN OF 
INSURANCE IN FORCE IN COMPANY'S HISTORY. __ 


The Most Popular Up-to- Date Policies 
CONTAINING MANY Taneene POINTS 
Managers and General Agents bay “ Illinois, Obie, Penns yivania and Georgia 
Splendid opportunity for men of capesity to. make ee connection with a well-known Compaay 
noe dela: poe Pr begin at once to profit by selling the matchless coptracts of this 


The Columbia la Life Insurance Company 
FELIX G. CROSS, President 
Home Office: Rawson Building, Cincinnati, Ohio 


MH. C. MOORE, Sup’t of Agents, 1256 First National Bank Bidg., CHICAGO, ILL. 
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RATE SITUATION IN HOOSIERDOM 


(Continued from Page 1.) 
rates in their locality—even though the 
companies are not all subscribers to the 
state inspection bureau. There are fif- 
teen nonunion subscribers to the bureau. 
Even though they are not subscribers, it 
is thought they will agree to let their 
agents charge up the local rating expense. 
Rating Goes On 

The plan adopted whereby the Indiana 
Inspection Bureau is to send the rates and 
makeup direct to stamping bureaus is ex- 
pected to overcome the frequent objection 
heretofore heard that certain field men 
had access to state board rates and prior 
to their promulgation would furnish ad- 
vance information to their agents. This 
has been charged more than once by 
nonunion specials. 

The Indiana League is resting on its 
oars. It refuses to recognize the Indiana 
Inspection Bureau. It seems to be wait- 
ing for developments. Raters are at 
work applying the Dean schedule at dif- 
ferent points, but only in three or four 
cities have they been promulgated. 

The work of applying the Dean 
schedule in Indianapolis progresses satis- 
factorily, about 150 blocks, somewhat 
scattered, being covered. The new 
rating basis will cost the companies 
$100,000 to $150,000 in premium re- 
ceipts from Indianapolis, as the aggre- 
gate reductions exceed to that amount 
the aggregate increases. 

Local Agents and the Rates 

Speaking of local agents, it is said 
those in Indiana still lack assurance that 
there is going to be uniformity of rates. 
They would like to hear, it Is said, that 
the Indiana League is cooyerating with 
the state board in maintaining rates. 
They would like to know that when they 
are attempting to live up to the Dean 
schedule, someone else will not come 
along and steal the business from them. 
Any confusion or hesitancy in a matter 
like this means demoralization, if only in 
a small way, and demoralization is not 
good for the insurance business, it is 
known. 

Situation of Outsiders 

While the great majority of nonunion 
companies find it advisable and profitable 
to cooperate in the maintenance of ade- 
quate rates and good practices, there are 
some companies not directly interested in 
either of these things and their represen- 
tatives have been heard to say such things 
as: “We wouldn’t last a minute in com- 
petition with the big union companies if 
we had to work on the same basis as 
they.” They find a living mainly by not 
being bound to anything, and it is what 
their representatives may do that keeps 
the compact agents feeling uncomfortable 
— they undertake to live up to sched- 
ules 


THE WEST AND THE NORTHWEST 


(Continued from Page 7.) 


hole top into the big pump at the Rice 
pumping station, from which the bulk of 
the water for the city is secured, and the 
cover could not be located until the 
evening of the next day. 

L. B. Clark is manager of the insurance 
department of the Woods Investment 
Company now. He was with the Farmers 
& Merchants for a time. 

. R. Morrison, former partner of Fred 
Williams in insurance work in Lincoln, 
has deserted the insurance fleld and has 
gone into mercantile work, 








Loss Brings Out Cut Rate 

The loss on the M. E. Silvius & Co. 
store at Spirit Lake, Ia., brings out facts 
that the tariff was $6.30, but it was writ- 
ten at $3. It was in a frame range and 
because of the rate some companies got 
off and escaped. Four of the union stal- 
warts were on at the low rate and three 
nonunions. 





Rates Going Down 

Complete figures for fire insurance 
shows risks written in Missouri by stock 
companies during the year 1906 of $709,- 
168,299, and premiums received thereon of 
$7,725,444, making the average rate ob- 
tained on Missour: business for that year 
$1.08, as against $1.13 for 1905, and $1.18 





for 1904. Both the amount written and 
the premiums received show a large in- 
crease over the previous year. 





OKLAHOMA FIRE UNDERWRITERS 





Field Men Held Fine Meeting Last 
Week at Oklahoma City—Dis- 
cussed Cotton Insurance 





The Fire Underwriters Association of 
Oklahoma and Indian Territory held its 
semi-annual meeting at Oklahoma City 
last week with about 50 fieldmen pres- 
ent, including visitors from Missouri, 
Kansas, Colorado and Texas. J. F. Ed- 
monds of Denver, resident secretary of 
the Commercial Union and Palatine, 
was one of the visitors. 

H. C. Upham was elected president, 
John F. Mizner, vice president, and 
W. F. Watson, secretary. All are resi- 
dents of Oklahoma City. It was decid- 
ed to hold the next meeting in Kansas 
City. Considerable time was devoted to 
the discussion of cotton insurance, and 
it was reported that recent losses on cot- 
ton in that part of Oklahoma west of 
the Santa Fe tracks amounted to over 
a million dollars. Committees were ap- 
pointed to arrange forms and regula- 
tions for writing cotton insurance. 


Missouri Agency Appointments 
Ztna—W. H. George, Oak Grove; Steve 


Spaulding, Owensville; T. M. Courtney, 
Lathrop. 

Aibrentack—~Perry, Whitbread & Co., 
St. Louis. 


Allemannia—H. D. Durst, Springfield. 

American—L. E. Balson, St. Louis; B. 
F. Thomas, oy ig ey A. Ferguson, 
Willow Springs; G. E. Hoover, Conklin; C. 
R. Burrell, a City; R. G. Uthoff, 
Anton Schnette, J. Lawton & Son, Mrs. 
Henrietta Cook, A. it Lampertz, Wm. Ger- 
lach, Henry Korn, W. J. Hummelshein, C. 
H. Campbell, A, Janis & Co. and C. L. 
Thompson & lag St. Louis. 

Amer. Cent.—A. A. Bostick, Agency; 


Murphy & Valentine, Chilhowee; Perry, 
Whitehead & Co., St. Louis. 
Citizens —Garoutte & Co., Mountain 


View; Bryden & oe. Puxico. 

Continental—J. A. Neese; Bland; Nelson 
& Rucker, Clarksburg; Bollin & Bilhartz, 
St. Louis; H 


A. F. Smith, Elmer; . 
Burgess, ee apa Cc. 8. Jones, Lamar. 
Delaware, Pa.—N. E Wanamaker, 
Brookfield. 


Dubuque—H. G. Fowler, Kansas City. 

Eagle—R. H. Clay, Pleasant Hill; W. A. 
Westman and Louis Nolte, St. Louis; Ww. 
D. Summers, Harrisonville; Evilsizer & 
Walden, Butler. 

Farmers & Merch.—J. M. Gibson & Son, 
Elsberry; A. C. Balliet, Hunnewell. 

Firemens—W. M. Byrne & Co, St. Louis. 

Germania—Gibbany & Wayman, Albany; 
T. Crane, Bosworth; J. F. Gore, Rock- 
por 

Ger. Amer.—W. L. Hamrick, Clarence; 
- Heaton, Elvins; Ernest Hotz, Grand 
Pass; Za. WW. Garetson, Wentworth. 

Glen Falls,—N. D. Starr, Canton; C. A. 
Hamilton, Kirksville. ‘ 

Home — Silvers & Hulen, 
Springs; Bailey Wilkinson, 
W. Maple, Ridgway; J. M. 
kane; W. E. oe. 
Hotz, Grand Pass; L. — 

G. H. Wyatt, Sarcoxie; 
Madison; G. W. 


Excelsior 
Charleston; I. 
hanger, Mo- 
Nashua; Ernst 
Worman, Sheldon; 
Cc. Baker & Son, 
Smith, "‘Seathaent City. 


Grain Dealers Nat’l Mut. —J. J. Fitz- 
gerald, Kansas =e 
Hanover—W. Henderson, Kansas 


City 

North America—F. L. Dubach, Hannibal; 
J. A. Wilson and John Kelley, Kansas 
City; J. B. Buss, W. H. Wulze, F. D. 
Hirschburg & Co., E. O . = 
Markham & Co., BE, A. St. Louis; F. 
P. Meyer and e 5. Ruegger, St. Louis; C. 
E. Clapp, Kansas City. 

State of Ill.—Arthur Bruton, Centralia. 

Iowa State—J. M. Nichols, Evansville. 

Jefferson—A. D. Bennett, Seneca; ww. & 
Shouse, Shelbina. 

London—J. L. Spiller & Co., 


Boonville; 
Emerson Burns, Unionville. 


Lon. & Lan.—M. S. Brasfield, Kennett. 
: uaa aaa Whitbread & Co., St. 
souls 


Lumbermans—F. A. Cushman, Carthage; 
R. L. Webb, a ys 

Mechanics—W. R. Brown, Marshall. 

Mercantile—Taylor & Hill, LaBelle. 


Mil. Mech. No Wray, 8 & Wayman, Al- 
bany; N. Wray, Sheridan. 

National, Ct.—S. O. Whaley, Pleasant 
Hope; Simmons & Trimble, Seymour; A. 
B. McLean, Ferguson; A. C. Norwine, 
Flat River; J. H. Kiesler, Perryville; W. 

Dyer, Grand View; V. - Moran, 
Bloomfield; Dodwell & theaghawsnt. Car- 
thag J. oa” Irondale; Snider & 


Black: Sikeston. 
Nat'l Lumber—A. G. Long, Cardwell. 
Nat’l Union—Burch Bros., Harrisonville. 

a" Jersey—Fowler & Long, Kansas 
ity 
Niagara—S. W. Whitaker, Brownington; 

Harkins, Hodges & Moore, st. Louis; F. A. 

Brannon, Bloomfield; Hutrell & Tatum, 

Granby H. ‘Wyatt, Sarcoxie; A. H. 

Bradford, Licking. 


WE INVITE YOUR PATRONS. 4 


Chicago Office: 
169 LA SALLE STREET 54 WIL! 


SURPLUS LINES 


only after the ular channels have been exhausted. We can furnish you a policy 
ae a. ay GE y00o in a syndicate of London Li nderwriters "Ret sceopt 
American fire business through our office. Immediate ders given. 10 d to 
agents and brokers apm in the States of Illinois and New York. We write A MOBILE ates 
covering against fire theft anywhere in the United States, Europe or Canada. » 10%. 


a CAREFUL ATTENTION TO 


MARSH & McLENNAN 


New York Office: 
LIAM STREET 


London Office: 
123 BISHOPSGATE STREET 





The Eagle Fire Company 


Of New York 





ESTABLISHED 1806 





10ist ANNUAL STATEMENT 


Capital ~ - - $300,000.00 
Net Surplus - - 477,620.07 
Assets = a e 1,366,517-79 


INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY . 
OF PITTSBURG 


FIRE AND TORNADO 


Capital - - - $300,000.00 
Surplus to Policy Holders, 413,206.10 
‘|Assets - - - 786,134.77 


Losses Paid to date, 3,982,143.00 





SURPLUS TO POLICYHOLDERS $777,620.07; 





Fire Insurance at Cost 
A. B. IDESON, _ President. 
Agents Wanted in Ohio. 


HOME OFFICE: 3 Masonic Temple . 


Dividends on all Renewals, 20% 


THE CINCINNATI MUTUAL 


FIRE INSURANCE COMPANY 


J. H. LEIDING, Secretary 


ASSETS, $83,630.25 NET SURPLUS, $70,620.44 


Surplus Business in other States considered. 


J. H. LEIDING, Cum Insurance 


CINCINNATI, OHIO 





AMERICAN 


INSURANCE COMPANY 


OF NEWARK, N. J. 
Organized 1846 


Assets Jan, Ist, 1907 - 

Cash Capital - - 600,000.00 

Net Surplus - : : 1,463,509.91 
FIRB AND TORNADO INSURANCE 


WESTERN DEP’T, ROCKFORD, ILL. 
Chas. E. Gheldon, Manager 


$5,805,643.48 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Cash Capital, $1,000,000 00 

Assets, - - - $5,178,071 22 

Net Surplus, - - $1,094,932 62 
HEAD OFFICE: 

Cor, William and Cedar Streets 








ORGANI 


The Concordia Fire 


Cash Capita! $300,000.00 
Reserve 17 ‘a other Liabil ities 72, 941 83 


Assets 
GEORGE BRUMDEE: President 
FRANK DAMKOEHLER, Sec: 





BIERCE & SAGE, General 


Ishpeming, igan 


Whitney Opera House B 
SPECK, AGENTS—J. x. KIRKWOOD, Cleveland; FRANK M. SAGE, Detroit; GEO. B. SEDG- 


ZED 1870 
Insurance Company 


OF MILWAUKEE, WIS. 


Re-insurance Reserve - - 


$722, 879.65 
Net Surplus - ~ - - 156,594.13 


GUSTAV WORLAPGER. Jr., Vice-President 
retary W. 


C. HUGHES, Supt. of Agencies 
ts for Michigan and Ohio 
iock, Detroit, Michigan 





ARE YOU A GOOD AGENT? 


The United American 
Fire Insurance Co. 


OF MILWAUKEE 


Wants good agents in Wisconsin, Illinois 
and Minnesota. 

If the liability of a companys in proportion 
to its assets is a good ST, we invite 
comparison with *he companies you 
represent. 


J. M. KRALOVEC, Gen. Agt. 


P.A. KRENLA, Secy 
Cook County Chicago 


Home Office 


LOUISVILLE 


Insurance Company 


FIRE AND TORNADO 
INDEMNITY 
=. business continuously under the same 
aye ement since 1872. 


_ from leading agencies 
soli cited 


a P.. Magill & Co. 


General Agents 
184 La Salle Street Chicage 








iH. A. RICHARDSON, President 





Hi. G, BUSWELL, Cook 


WM. D. DENNBY, Secretary 


The Delaware Fire Insurance Co. of Dover, Del. 


Capital, $200,000.00 


This Company had only $17,250 involved in the San Francisco conflagration, whieh has 
all been paid in full without discount. 


Vedder Underwriter Co., General Agent for the United States 
61 William Strect, New Yerk 


County Maneger, Chicage 








































ee 


April 25, 1909. 








THE WESTERN UNDERWRITER. 15 
N. B. & M.—Warriner & Hand, Stan- | disposition is to accept as sound the opin- | policies. Will you please state in your| Meading Agents and Brokers. 
berry. ion of numerous lawyers that the Lee- 


y. 
N.W. Nat’l—E. K. Hoffmeister, St. Louis. 
Norwich Union—Harkins, Hodges & 
Moore, St. Louis. 
Old Colony—E. R. Smythe, St. Louis; 
J. N. Trout, Kansas City. 
Orient—R. B. a ee. 


Dunnegan; E. G. McCrary, Prairie Hill; 
G. H. Letmann, Stanton; W. E. Bailey, 
St. Louis. 





MISSOURI NOTES 


The Queen City Fire of Sioux Falls 
will apply for admission to Missouri. 
The Seaboard Fire & Marine of Galves- 
exas, has been admitted to Mis- 
souri. F. Churchill Whittemore Company 
will act as St. Louis agents. 


Companies are_ receiving invitations 
from the agents at Kirksville, Mo., to con- 
tribute to a fund being raised toward the 
purchase of a new equipment and appara- 
tus for the fire department. As usual no 
donations are being allowed. 


The Missouri department has admitted 
the Retail Hardware Mutual Fire of Min- 
neapolis to Missouri. The company has 
cash assets of $107,000. It is understood 
that the company will take over the busi- 
ness of the Retail Hardware Town Mutual 
Fire of St. Joseph, Mo. This latter com- 
pany has about $125,000 insurance out- 
standing. 

The Grain Dealers National Mutual Fire 
of Indianapolis has been admitted to Mis- 
souri. The company makes a specialty 
of elevator business, and has cash assets 
of $121,000, and premium notes in force 
of $697,000. It will open a western office 
in Kansas City under the management of 
J. J. Fitzgerald, who has formerly had 
charge of its Illinois business. 


MINNESOTA NOTES 


Hastings, Minn., has been rerated and 
rate books furnished to companies. 

Wm. C. Sargent & Co. of Duluth, have 
sold out to R. P. Dowse. The agency 
consists of seven nonunion companies. 


IOWA NOTES 


The Milwaukee Fire has transferred at 
Des Moines from Geo. W. Woodbury to 
Tones & Gibson. 

T. J. Brooks, Iowa state agent for the 
Milwaukee Mechanics, has arrived at his 
new home in Des Moines. 


GENERAL WESTERN NOTES 

Columbus, Neb., is being rerated. 

Fred A. Reynolds of Kimball, S. D., has 
taken in the German American to poplace 
the Milwaukee Mechanics, thus unidnizing 
his agency. 


At Herington, Kan., the Kingman & 
Williams’ agency has been purchased by 
Cc. M. Kingman, who will hereafter con- 
duct the business. 

Frank A. Craft, an agent of Mitchell, 
S. D., was recently appointed fire mar- 
shal of South Dakota and will begin his 
duties on July 1. 


It ig the Northwestern National that is 
suing R. E. Hatcher of Fargo, N. D., 
and not the Northwestern F. & M., for 
writing an unauthorized line. 


Sixteen new members were taken in at 
the meeting in Oklahoma City of the Okla- 
homa Nest of the Blue Goose. The nest 
now has a total of sixty-one members. 

At Iola, Kan., an ordinance regulating 
the installation and maintenance of elec- 
trical wiring and apparatus has been 
adopted by the city council and is now 
being enforced. 


NOW GOING BACK ICARKANSAS 


(Continued from Page 1.) 


constitutional. According to this opinion 
the new measure will not invalidate the act 
of 1905 or lay it open to the objection of 
class legislation. The text of the new 
measure is as follows: 

Section 1. Any foreign or domestic in- 
surance company is hereby permitted to do 
business in this state without fine or for- 
feiture, upon compliance with the insur- 
ance laws of this state, provided that such 
corporation is not a member of or a party 
to any pool, trust, agreement, combination, 
confederation or understanding, made in 
this state or elsewhere, to regulate, fix or 
maintain insurance premiums on property 
in this state. 

Section 2. All laws or parts of laws in 
conflict herewith are hereby repealed, pro- 
vided that nothing herein contained shall 
be construed as repealing any part of Act 
No. 1 of the acts of 1905, approved Jan. 23, 
1905, except in so far as the same relates to 
insurance, and this act to take effect and be 
in force from and after its passage. 

First Companies to Enter 

The Royal Exchange was the first to 
qualify to do business in Arkansas under 
the provisions of the Lee-Browning act. 

he first to make application after the 
new law went into effect was the Conti- 
nental, which telegraphed for blanks. After 
the Royal Exchange, the Home of New 
York received a license to do business 
through L. B. Leigh & Co. 








As a rule, general agents are studying 
the situation very closely, but the general 





Browning act will stand the test of the 
courts. L. Nelson & Co. of Memphis 
declare that: “We will at once enter a 
number of our companies.’’ 


Attitude Towards Home Companies 


The Nelson agency expresses the opin- 
ion that none of the companies that have 
been sued on account of reinsurance con- 
tracts will enter the state until some dis- 
position has been made of their cases. It 
is said that Prosecuting Attorney Rhoton 
of Little Rock has evidence that while 
the initial policy was written in some home 
institution the local agent would state to 
the property owner that it was some old 
line company that assumed the risk, the 
policy being solicited and delivered on this 
basis. The Nelson agency, however, ex- 
presses the opinion that if any attempt 
is made by companies reentering the state 
to make war upon the home companies and 
the other institutions which have been 
able to qualify under the antitrust law, 
considerable trouble will result. Home and 
other nonboard companies have paid losses 
promptly and have succeeded generally in 
making a good impression in the state. 
These companies will not expect to hold 
anything but their net lines, and it is pre- 
dicted that if any attempt is made by new- 
comers to take away this business a lively 
fight will be put up. 





OWENSBORO BEING LOOKED INTO 

Boston, Mass., April 24.—(Special.)— 
The National Association of Local 
Agents is looking carefully into the 
situation at Owensboro, Ky., and cor- 
responding with the officers of the Ken- 
tucky state association in relation there- 
to. In regard to the report that there 
would be a rate war in Owensboro if 
local agents at that point resigned 
companies writing overhead, it is stated 
that this would bring the matter up di- 
rectly without delay to the National as- 
sociation which is now endeavoring to 
bring all Kentucky agents into har- 
mony so that the permanent interests of 
all agency companies and their repre- 
sentatives in Kentucky may be con- 
served in this situation. 





Jones to Have Kentucky Field 


The Security of New Haven has en- 
tered Kentucky, which field will be un- 
der the supervision of William E. Jones, 
of Columbus, Ohio, with the title of state 
agent. Mr. Jones will also continue to 
handle the Ohio and West Virginia field 
for the Security. The company does not 
expect to do a large business in the state, 
and will probably only plant ten or a 
dozen agencies. Mr. Jones has appointed 
Jefferson, Noyes & Brown as Louisville 
agents. 





Did Not Raise Commissions 


The Western Union at its recent meet- 
ing decided not to advance cement block 
buildings to the 20 percent commission 
class. The committee to which the sub- 
ject had been referred basing its opin- 
ion upon the reports made by a com- 
mittee of the National Fire Prevention 
Association, held that in view of the 
unreliable character of cement blocks 
as at present manufactured this class of 
buildings should be kept in the 15 per- 
cent class. 





MISCELLANEOUS NOTES 


The Distillers Mutual Fire of Baltimore 
is being promoted. 

The St. Louis Fire is considering an in- 
crease in its capital stock from $100,000 to 
$200,000. The company’s business has been 
growing rapidly since it started last year. 

Postmaster D, A. Campbell of Chicago 
gave personal surety, but furnished an 
indemnifying bond of $550,000 to the 
sureties. The Illinois Surety wrote it and 
reinsured it down. 

The Middle State Indemnity Company has 
been organized at Monticello, Ind., to trans- 
act life and accident insurance business. 
The promoters are Thomas W. O’Connor, 
Henry J. Reid, Robert Duncan, Arthur R. 
Gray and Bernard A. Vogel. 


POINTERS 


FOR LOCAL AGENTS. 

















Question—We have looked in vain, 
the past few weeks to THE WESTERN UN- 
DERWRITER for items relating to the Home 
F. & M. of California and what progress 
was being made in the liquidation of 
claims for return premiums on canceled 





next issue, in a few lines, what headway 
is being made by the central department 
toward a settlement with its creditors? 

Answer—The Home F. & M. has 
thousands of policy accounts to check 
over to calculate the return premiums. 
It had a man go over this work for the 
central department at Chicago, but it 
was later found he was not accurate, 
so all his work had to be revised. The 
managers are sending out checks for re- | 
turn premiums every day just as fast 
as they can be calculated. It will take 
a little time, but no one will lose a 
dollar. The company deserves great 
credit for being able to meet its obliga- 
tions. Let creditors exercise patience. 

At the recent union meeting the com- 
mittee which had considered the sub- 
ject of street railway business reported 
in favor 6f the adoption of a uniform 
schedule to be prepared jointly by com- 
mittees of the Eastern Union, the West- 
ern Union and the Fire Underwriters 
Electrical Bureau. Recognizing the un- 
satisfactory results which have come 
from the attempts to enforce the rule 
requiring Cars, in states where coinsur- 
ance is prohibited, to be insured spe- 
cifically by number, the committee 
recommended that this rule be changed 
to read as follows: 

In those states where the use of the re- 
duced rate average or percentage clauses is 
permitted the policy must contain the 100 
percent clause to apply to the rolling stock, 
whether insured specifically or blanket un- 
der a floater, and in those states where 
the same is prohibited the state or inde- 
pendent rater shall, after careful investi- 
gation as to estimated values and receiv- 
ing from the assured a statement of the 
amount of insurance thereon, print with his 
advisory. rate said total value of rolling 


stock and amount of insurance carried, 
such estimate to be revised annually. 








Want Column 


One dollar per insertion. Limit, five lines, Ad- 
ditional lines, 20 cents each, per insertion. 

Except where otherwise noted, replies should be ad- 
dressed to the proper letter and number, care of THE 
WESTERN UNDERWRITER, 145 La Salle St., 
Chicago, 














FOR SALE—Fire agency, composed of 
farm and mercantile business, in nice Illi- 
nois town of 2,500, with rich country 
around it; business worth $1,000 a year; 
cause, sickness in family. Address S. 18. 





FOR SALE—Insurance and loan agency 
in one of the best towns in Northern Ok- 
lahoma. Commissions last year $900. 
Must sell at once. Address L, 138. 





Union Special Agent—Familiar with and 
having many years’ experience in Ohio, 
is open to proposals. Can furnish best 
of references as to character and ability. 
Correspondence confidential. Address 
Ps om Special,” care Western Under- 
writer. 





WANTED—Special agent, by reliable 
home company; state experience, references 
and salary expected; only those having ex- 
perience with home companies need apply. 
Box 937, Muskogee, Okla. 





ARRY M. COUDREY & CO. 
General Insurance Agents aad Brokers 
943-948 Century Big, St. Lowls 
Correspond licited Gomentatons paid noa-rea 
Rept conting Norwich Union: Tacburg Bremen, Palle: 
Star, Delaware, Austin, Frankfort, N. T Pinte Gines, OF 
umbia, and U.R. Fidelity and Guaranty of Md 








CHURCHILL WHITTEMORE CO. 
a Successors to Wall & Whittemore 
208 North Fourth Street - - ST, LOUM 


Commission allowed non-resident agents 
on insuranee on St. Louls properties. 





UEEN CITY FIRE INS. CO, 
Sioux Falls, S. Dak. 
Cash capital, $389,616. Cash sur- 
plus, $26,121. Eastern Department, 
19 Liberty St., New York. 


W. L. PETTIBONE & CO., Managers, 








Surplus Lines 








SURPLUS LINES 
TRADERS FIRE INS. CO. 
TORONTO, CANADA 
FQUITABLE FIRE OFFICE 
MONTRBAL, CANADA 


A. L. McCRAE 
United States Representative 
159 LA SALLE ST., CHICAGO 


Actuartal, 


M M. DAWSON, F. I. A. 
. CONSULTING AOTUART 


Member of the Actuarial Society of Ament, 
Fellow of the Institute of Actuaries, Member 
the Deutscher Verein fuer Versicherungs W issea- 
schaft, etc. 


No.1 1 Broadway, New York Gity 
AMES W. GLOVER, Ph. D, 

















(in mathematics) 
Consulting Actuary 
1312 Geddes Avenue - Ann Arbor, Mich, 
3 H. NITCHIE, 
ACTUARY, 
553 La Salle Street, CHICAGO 


919 Association Building 


TELEPHONES: Central 789. Automatic 8098 








Tnsurance Attorneys. 


WHITE, JOHNSON, 
McCASLIN & CANNON 


Counselors at Law 
1M6 to 1421 Williamson Bldg., Cleveland, 0. 


SPECIAL ATTENTION GIVEN TO THB 
LAW OF INSURANCE. 








Prominent Chicago Agents 


Members of the Chicago Underwriters Association 


FRED. S. JAMES & CO. 


171 La Salle Street, Chicago 


Agents for The Connecticut, Phenix, Mechanics 
& Traders, National of Hartford, British America, 
German Alliance, North British & Mercantile, 
Calumet, lowa Home, American Bonding Cem- 
pany and Casualty Company of America. 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 


138 La Salle Street, CHICAGO 
&. J. ULLMANE CG. A. NEWTON 
H J. ULLMANN & CO. 


559 La Salle St., Chicago 
Agents for 























NEWARK FIRE «+ = Newark, N. J. 
CAPITAL FIRE - + Concord, N. i, 
STATE FIRB (Ltd.) - Liverpool, Eng. 





Hartwell Cabel. 


CABELL & KOHL 
Attorneys at Law 


830 First Nat'l Bank Bidg., Cincineati, OQ 


Special attention given to insurance cases, 


SAMUEL GANS COMPANY 


FIRE AND MARINE SALYAGE 
207-209 East Madison Street 
Telephone Main 275 
CHICAGO 


SOUTHERN DEPARTMENT: 1005 W: 
1. P, Small, Superintendent 


7. Louis Kohl 








Ave., ST.LOUIS 
Telephone, 3081 








e— POLICYHOLDERS’ 
ASSOCIATION 


Represents Policyholders’ Interests in Fire, 
Life and Other Insurance. Write fer Informa 
tion, 


Association Bidg., Chicago, Ili. 


In Answering Advertisements Piease Mea- 
tion THE WESTERN UNDERWRITER. 








THE WESTERN 


UNDERWRITER. 


April 25, 1907. 








INSUR ANCE 
COMPANY 


ILLINOIS LIF 


“CHICAGO 
JAMES W. STEVENS, President 


Offevs exceptional inducements to reliable or.4 energetic who experienced in, or who 
would Hike to enter the business of life insurance. a: 


Appness raz HOME OFFICE: 
FORT DEARBORN BUILDING 134 MONROE STREET 





GHE 


Provident Wife an Crust Company 


OF PHILADELPHIA 
Jaserance in Force, $187.670,839.00 
The premium rates 


LICIES. of of the P: the Provident are 
low and Sit fi oy 
Aipased fr omen sac simply oto ingly are iy Boose A —_ 
Oh hEstONT BSCE WITH aenEte SOLICITED 


Assets, 56 1.659.557.96 56 


WANTED 
* iuhailtoGf 


INSURANCE COMPANY 


Live, energetic men, for some 
excellent territory. Exclusive and 


liberal contracts will be made with | ing 


the proper parties. 

The Armstrong Committee found 
no questionable. methods in The 
Manhattan Life Insurance Com- 
pany.™ Address 


W. B. LANE, Vice-President 
66 Broadway, New York 





YOUNG MEN—HAKE HONEY 
faere are opporta- 

nities to represent. a 

big, sound up-to-date 

Lite Insurance Gom- 

pany - & profitable 
™Prodential represen- 

tatives make money, 

They have most varied 


forms = licies and 
advan a 


oung menstart- 
busi ay is 


especially sou 
‘or te information regarding these- 
unusual opportunities. 


THE PRUDENTIAL 


Insurance Company of America 
lncerperated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN Heme Office 
President NEWARK, N. J. 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: : ONE MADISON AVENUE, NEW YORK CITY 
) JA3° Assets, $176,429, 015.04 


Proof of Public Confidénce 
This company has, miore premivunivpaying busi- 
mess in force in the United States than any ‘other 
Company, and for each of therfast 13 years has 
had more New Insurance and issued then 
Guy ote Company te Amertes. 


The Daily pn re Business'During 1906 
in Number of Claims Paid. 
“a Be tn Nactber Leber oF 7 Fear -ss adhd ate ee aan poise Po 


hale Eta eee pean 


gia tbub yer davtn tents eth 


The State Life Insurance Company 


INDIANAPOLIS, INDIANA 
<WILBUR S. WYNN 





CHARLES E, COFFIN? 
Vice-Prés,, See’y and Actuary ad Vice-Pres. and Counse 


UNPARALLELED RECORD a a 


SECURITIES DEPOSITED WITH AUDITOR OF STATE FOR THE PROTECTION! ! 
OF ALL POLICYHOLDERS. 4 


Four Million Eight Hundred Fifty-Nine Thousand Dollars 2 
The Company has desirable territory for capable mén. Contracts direct with the home effice. 


HENRY W. BENNETT 
tT) ) pPresident, . 





Incorporated 1799 


PROVIDENCE WASHINGTON 
INSURANCE €0. 


PROVIDENCE, R. I, 


LONDON & 
LANCASHIRE 
FIRE 


First Policy Issued January 14,1799 
STATEMENT, JANUARY 11, 1907 


Of Liverpool, England 
191,383.87 


CHARLES E. DOX, Manager 


Fire, Tornado, Marine and 
Transportation Insurance 


Western Department 


$71 La Salle St., Chicago, Iil. 


SUN INSURANCE OFFICE 


OF LONDON 


FOUNDED A. D. 1710 
@LDEST INSURANCE COMPANY IN THE WORLD 
197th Year of Active Business Existence 
Ualted States Branch, 54 Piae St., New York. Pacific Goast Department, Oakland, Cal. 


WESTERN DEPARTMENT: 171 La Salle Street - CHICAGO 
Agests Wented in cities and towns where not already represented 


[> H F N | INSURANCE 


COMPANY 
OF BROOKLYN, N. Y. 


Western Department, Chicago, Ill, 
W.L. King, Manager 5S. D. Andeus, Ase’t Mer. 

















FIRE 
TORNADO 





Western and Southern Department, 205 La Salle Street, CHICAGO 


$M. LENEWAN, General Agent 


CHAS. R. STREET, Ass’t Genera! Agent 





YOUNG MEN 


Here is an opportunity to 


MAKE MONEY 


representing a thoroughly up-to-date and progressive Life Insurance 


Institution. 


Ordinary Life, Twenty Payment, Yearly Renewable, Term to age 65 


CONTRACTS 


providing for amaual dividends; 
Mortality with 334% interest. 
features after three years. 


rates based on American Table of 
Incontestable, paid-up, loan and extended 


Experienced solicitors and energetic yeung men wanted for the 
unusually good opportunities we are in a position to offer. 
Write for full information regarding our liberal contracts to field 


representatives. 


INSURANCE DEPARTMENT, K. of P. 


ZENO M. HOST 
General Manager 


Home Office, Manhattan Building 


CHICAGO, ILL 





WANTED | oad Goll General 


Agents for Pennsylvania, 
Illinois, Texas, Washington, 
California. 
Liberal Commissions. 
Nonforfeitable Renewal Com- 
missions. 
Western Life Indemnity Company, 


Masonic Temple, Chicago. 
GEO. M. MOULTON, PRESIDENT. 


The Non-Estimator 


Entirely New Policies (New York Stand- 
ard) b WASHINGTON LIFE Insur- 
ance Company of New York. The People 
Have Been Clamoring for LOW RATES and 

HIGH GUARANTE WE HAVE THEM. 

Capital one A Surplus In- 
creased in 1906. Assets, 1834 Mil- 


lions 

CORRESPONDENCE INVITED from Life, 
Fire and Accident producers in Ohio, Ken- 
tucky and West Virginia. Send for Cards of 
Rates = <OUICK. sella Our new line of 
"x Address, 

BE. c. SRINNER, General Ma 

901 Unton Trust Bidg., CINCINNATI, OHIO 





1 | SeC2T de ty Lite & Annuity 


Company 
Priacipal Office, The Majestic Bidg., Chicago. Il. 


OF AMERICA. 

Is a Standard Legal Reserve Stock Life 
Insurance Company. Its reserve and its 
capital are invested in first-class securities. 
It is a vigorous, active, progressive and 
competitive company. Its policies possess 
the best modern features. Agents of good 
character and good ability are wanted. For 
the West, address W. O. Johnson, Presi- 
dent. For the South, Ed. L. Williams, 
Louisville, Ky., 305-6 Keller Bldg. Illinois, 
John H. Dunn, Manager, 307 Chicago Sav- 
ings Bank Bldg., Chicago. 


Massachusetts Mutual 
Life Insurance Company 


SPRINGFIELD, MASS. 
Incorporated 1851 
General Agency Opportunities 
for a few Al Personal Writers. 
New policies, splendid annual divi- 
dend record, low expense ratio. 


Isaac B. Snow, Superintendent of Agencies 
316 Merchants Loan aod Trust, Chicage 


Chicago Agency. L. Brackett Bishop, Manager, 
6 Merchants Loan and Trust 


PE Agency. 1003 Outlook Building 








THE CAPITOL LIFE 


Insurance Company 
of Colorado 


Home Office: Denver, Golorado 
Thos. F. Daly, President 


Capital and Surplus, 
Productive and successful 
Western and Southwestern 
attractive policy issued today. 


$312,000.00 


wanted in 
to sell the 








WANTED 


Strictly Life Insurance Agents 


Men of character who can talk and sell 
LiTge Insurance without “Agency Co.’ 
Stoek or ‘‘Special Contracts,” will be intere 

ested im the Agency contracts offered by 


THE INDIANAPOLIS 
LIFE INSURANCE COMPANY 
Address 


FRANK P. MANLY, Vice-Prest. and Mgr., 
Traction Building 








LOW PREMIUMS ANNUAL DIVIDENDS 








